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AHHOTaUA

B cratee mnpuBegeHo oOocHoBaHuWe akTyanbHocTH BHeApenus CRM-cuctem B
JESTENbHOCTh OpraHu3alii Kak (QakTtopa KoHKypeHTocnocoOHocTH. [IpoBenén
ananu3 BHenapeHuss CRM-cuctem B pasnuyHbIX CTpaHax, B pa3pe3e peruoHoB PO.
BrisiBniens! npuunHbl HU3K0ro npoHukHoBeHUs CRM-cucrem B Poccuu. Paccmotrpensr
Bo3MokHOCTH CRM-crcTem s IeaTenbHOCTH opraHu3anuid. [Ipoanaan3upoBaHbI
HanOonee momynspaele CRM-cucteM B pOCCHICKOW TIPaKTHKE, B TOM YHUCIIC
MoOmnbHbIe Bepcuu. O6ocHoBaHa HeoOxoammocTh BHenpenus CRM-cuctem B
YCIIOBHSIX PACIPOCTPAHCHUS KOPOHABUPYCHOW WHMEKITUHU 71 YACP)KAHUS KIUEHTOB.
Jlokazana skoHomuueckas 3¢ dextuBHOcTh BHeApeHuss CRM-cuctem Ha mpumepe
poccuiickux npeanpusatuii. Craenan BeiBog o ToM, uyTo CRM-cucrema BpIcTymaer
OCHOBHBIM MHCTPYMEHTOM JIESATEIHHOCTH U MOBBIIICHUS] KOHKYPEHTOCITOCOOHOCTH.
KmawueBble ciaoBa: CRM-cucrema, aBromarm3anus  OH3HEC-TIPOIIECCOB,

KOHKypeHTOCHOCO6HOCTB, BSaHMO,HCfICTBI/IC C KIIMCHTaMMU.
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Abstract

The article substantiates the relevance of the introduction of CRM systems in the
activities of organizations as a factor of competitiveness. The analysis of the
implementation of CRM systems in various countries, in the context of the regions of
the Russian Federation. The reasons for the low penetration of CRM systems in Russia
have been identified. The possibilities of CRM systems for the activities of
organizations are considered. The most popular CRM systems in Russian practice,
including mobile versions, are analyzed. The necessity of implementing CRM systems
in the conditions of the spread of coronavirus infection to retain customers is
substantiated. The economic efficiency of the introduction of CRM systems is proved
by the example of Russian enterprises. It is concluded that the CRM system is the main
instrument of activity and competitiveness improvement.

Keywords: CRM system, automation of business processes, competitiveness,

interaction with customers.

B CcOBpeMEHHBIX PBIHOYHBIX YCIOBHUSX Mg yBenudeHus: 3(h(PEeKTUBHOCTH

ACATCIIbHOCTHU OpFaHI/ISaHI/Iﬁ OCYILICCTBIIACTCA IICPCBOJ THUIIOBBLIX 6H3H€C-321Ila‘{ oA
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KOHTPOJb MPOrPAMMHO-AINIAPATHOTO KOMIUIEKCA. brarogapsi TEXHOJIOTHYECKOMY
nporpeccy, OpraHu3alusiM CTald JOCTYIHBI OTPOMHBIE BO3MOKHOCTH  TIO
aBTOMAaTH3allud W YIPOIIECHUIO OOJBIIMHCTBA OusHec-mporeccoB. llomapmsromiee
KOJIMYECTBO TOBAPOB U YCIYT HA PHIHKE Maji0 Ye€M OTIMYAETCs JIPYT OT Jpyra, 1ubo
a0COMIOTHO WACHTHYHBI. [lepen opraHu3anusMu BCTayia mpoOjieMa NPUBJICUCHUS U
yAepKaHNue KIIMCHTOB.

[IpyunHON CIOXKUBIIEHCA CUTyallMW SIBJISIETCA BBICOKAs KOHKYPEHUHMS Ha
peIHKE. B HacTosIIIee BpeMst BaXKHO HE ITPOCTO MPUBJICYD U YICPKATh KIIMEHTA, a TAKKE
BKHO HAJIAIUTh ¢ HUM 3PP EKTUBHBIC OTHOMICHUS. J{JIs1 permenns TanHoi TPoOIeMbl
OpraHu3anusM HeoOXOoIMMO BiIaAeTh HHPOpMAIME O KIWEHTaX, yMEThb C HEH
paboTaTh W MPABWIBHO €€ MCIOJIb30BaTh, MPUUEM JAHHBIM MPOIECC JOJDKEH OBIThH
aBTOMAaTU3UPOBAaH W MOJABEAEH MOJ enuHbIi cTtanaapt. Ob0naganue uHbopMaluen o
MOTPEOHOCTSIX KIIMEHTOB, TaéT BO3MOKHOCTh OPTaHHU3AIUAM COPMHUPOBATH HanboIIee
BBITOJTHOC MPEIOKEHNE CBOMX TOBAPOB M YCIYT.

Pemenne 3toit npoGiaemsl Bo3MokHO TyTéM BHeapeHusi CRM-cuctemsl (anen.
Customer Relationship Management; pyc. Ynpasrenue omnowenusmu ¢ kiuenmamu),
MO3BOJISIONIEH OCYIIECTBISITH Y(PPEKTUBHBIC M ABTOMATU3UPOBAHHBIEC COODP, XPAHCHHE
u 00paboTky uapopmanuu o kiueHrax. Cnpoc Ha CRM-cuctemsl pacTér B Mupe ¢
kaxapiM rogomM. B 2019 r. crenenp BHenpenuss CRM-cucrem B CIIIA cocraBuia
nopsinka 90%, a B EBpone okoio 40%, B To Bpemst kak B Poccuiickoit @eaepainuu oHa

coctaBwia Juib 17% [5] (puc.1).

CIIOA 90%
EBpomna 40%

Poccuiickas @enepanus 17%
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Crenenp BHeapenus CRM-cuctem B 2019r.

Puc.1 - CpaBuurensHblil aHanu3 BHeapeHus CRM-cucteM B pa3indHbIX
CTpaHax
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CocTaBiieHO aBTOpaMH 110 pe3yiibTaTtaM uccienoBanus «MHCcTUTyTa TIpobIeM
npennpuHumarensctBay (M) u J’son & Partners Consulting
https://ipp.spb.ru/news/company/ipp-issledoval-rinok-CRM-v-rossii

OTU JaHHBIE TOBOPAT O TOM, uTo B Poccwuiickoii denepanun Baeapenne CRM-
CHUCTEM MAJIO Pa3BUTO, HO MPU 3TOM CIIPOC HA HUX €KETOJIHO PACTET.

[Mpuunaamu  HU3KOro mnpoHWKHOBeHHs CRM-cuctem B IeSITETBHOCTH
POCCHICKUX OPTraHU3aLUH, SABISIOTCA:

— OJKOHOMHUS OI0JKETa ¥ ONITUMMU3AIUS 3aTPaT;

— HeJoBepHue K 00JayHBIM pellleHUsIM, HeloBepue K noctabinukam CRM-cucrem,
00sI3Hb IOTEPHU U YTEUKH JTAHHBIX;

— HEOOBEKTUBHOCTh CTATUCTUYECKUX JAHHBIX.

Bosmoxknoctu CRM-cuctem aganTupoBaHbl HE TOJIBKO TOJT 3aMTPOCHI KPYITHBIX
KOMIIaHUW, HO TO3BOJISIOT ONTHUMHU3UPOBATh OM3HEC-TIPOIECCHI CPEAHUX U MaJIbIX
komnanuii. Ho B Poccun noka tonsko 11,9% manbix komnanuii u 13,7% cpennux u
KPYITHBIX KOMITAHU# BHEIpWIU B cBoeit nestenbHocTH CRM-cucremsl [1]. B paspese
peruoHoB P®, nuaepoM 0o ypPOBHIO BHEApEHUs sBIAeTcs LleHTpanbHbIN
denepanbHbiil okpyr, Tam 30,3% opranmzanumii yxe BHeapwin CRM-cuctemsl.
Ayrcaiinepamu BoicTynaroT CeBepo-KaBkazckuii u JlanbHeBOCTOUHBIN (enepaabHbIi

okpyra — 5,9% u 4,3% COOTBETCTBEHHO.
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B Jlons opranu3aimii, ucrojb3oabiux CRM-cucremsr

Puc.2 - Jlons opranuzarmii, ucronbs3oBaBmmx CRM-cuctems, B 0011em ancie

obcnenoBaHHbIX opranu3anuii 3a 2010-2020 rr.
CocTaBjIeHO aBTOpaMH Ha OCHOBaHHMH CTATUCTHYCCKUX JaHHbIX Nttps:// rosstat.gov.ru
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VYuér B3auMOACHCTBUI C KIIMEHTAaMHU B OpraHu3aiusax, He BHeapuBimx CRM-

CHUCTEMBI, BeI€TCs B Mo-npekHeMy B EXCel wim ¢ moMolbio OyMaXHBIX HOCHTEIICH

(puc.3).
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Puc. 3 - AnprepHaruBel CRM-cucreM, ucnonb3yembie B POCCUICKUX
OpraHu3aInsIX

CocraBieHo ABTOpaMU 110 pe3yJibTaTaM UCCICAOBAHUA

Masbie u cpefHue OpraHu3aliu ¢ HeOOIbITUM KOJTUYECTBOM KIMEHTOB JIOXKHO
nojararor, 4ro cmoryt 60e3 mnomomu CRM-cuctembl BecT W OIaronoiy4yHo
KOHTPOJUPOBATh OTHOIICHHUS C KiIueHTaMu. Kak TIoKa3bIBaeT IpaKTHKa, ITOCIEC
BHenpeHus: CRM-cuctembl B OpraHu3alyio BBISBISETCS MHOXKECTBO MpoOJieM B
paboTe ¢ KIMEeHTamMu, a paboTa oTAena mnpoaax craHoBuTcs 3¢dexTuBHee. B
opranmzarmu CRM-cucrema Hy>KHa AJ TOTO, YTOOBI:

— (UKCUPOBATh KaX/Iblii 3BOHOK KIMEHTA, KAXKJIBIA €ro 3aMpoc U KaXIyI0 CACIKY

M0 €AMHOMY CTaHJAPTYy, UYTO MO3BOJIUT OPraHU3alUU IaTh YBEPEHHOCTh B TOM,

YTO OTZIET MPOaX OyIET BBHITOIHITH CBOIO pad0OTy MMEHHO TaK, KaK TpeOyeTcs

M0 CTaHJIAPTY;

— cobuparb, XpaHUTh U 00pabaThiBaTh MHGOPMAILIMIO B OJHOM XPAHHIUIIE, YTO

MO3BOJIUT UCKIIFOUYUTh MOTEPIO KAaKUX-THOO0 IAHHBIX O KIIMEHTE, O 3aBEPIIEHHBIX

Y HE 3aBEpPIIEHHBIX CJENKAX;

— HAaKaIUIMBaTh €IMHYI0 0a3y C CTaTUCTUYECKUMM JAHHBIMH JJISl TallbHEHIIEro

aHaJIn3a U COCTAaBJICHUA OT‘-IéTOB, qTo Tpe6y€T05I I IIPUHATUSA B(b(i)eKTI/IBHBIX
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Oyaylux yrnpaBlIeHYECKUX PEIICHUI;

— BBICTPOHUTH HanOoJee 3P PEKTUBHBIN IUIaH CBOCH JalbHEeIIeH paboTsI [2].

Buenpenne CRM-cucteM akTyallbHO [JIsi OpraHM3aIldii MajbiX W CPEIHHUX
pa3MepoB, TaK Kak B OOJIBIIIMHCTBE CIy4aeB B MOJOOHBIX OpraHU3aluix Y4ET
B3aMMOJICUCTBUI C KIMEHTaMHU OCYILECTBISIETCs 0€3 aBTOMATH3alMU U HAJJIEKAILETO
BHUMaHHsI CO CTOPOHBI MeHemkepoB o npojaxkam. OtcyrctBue CRM-cucremsl B
KOMIaHUH TPUBOAUT YaCTO KO MHOTUM MpoOjemMaM, B YaCTHOCTH, HEBO3MOXKHOCTH
y3HaTh:

— TMPUHAMAOTCS JIM BCE MOCTYMIHBIITNE 3aKa3bl W HET;

— BeAETCA M Kakas-nmu0o padboTa Mo JaHHBIM 3aKa3aM;

— KaKOW M3 MEHEIHKEPOB MO MPOAaKaM OTBEUYaeT 3a TOT WM WHOU 3aKas3;

— HacKONbKO d(PPEKTUBHO BBIMOIHAIOT CBOU JOKHOCTHBIC OOS3aHHOCTH

MEHEKEPHI TI0 MPOJAKaAM.

bone3nr wiam yBOJNbHEHHE MEHEMKEpa IO TPOAAKAM TaKKe SIBISIETCA
npobseMoil B TaHHOM CiIy4ae, TOTOMY YTO OpPTaHM3AIlMs JTUIIAETCS HE3aKOHUYCHHBIX
3aKa30B U HHPOPMAIUH O KIIMEHTaX, C KOTOPBIMH B3aUMOZEHCTBOBAJ 3TOT MEHEIKED.
UToOBbl HUCKIIOUHUTHh WM, KaK MHHUMYM, MUHUMHU3HPOBATH MOAOOHBIE MPOOJIEMBI,
OpraHu3alusiIM HE00X0IUMO BHEJIPUTD aBTOMAaTU3UPOBAHHYIO u
CTaHJApTU3UPOBAHHYIO CHUCTEMY Yyu€Ta B3aMMOJECHCTBUNM C KIUEHTAMH, B POJIU
koTopoi BeicTynaer CRM-cucrema.

CRM-cucrema — 3TO mporpaMMHOE OOECI€UE€HHE, KOTOPOE CTAaBUT CBOECH
3ajayell aBTOMATU3allMI0 M CTAaHAAPTU3AIMIO YUETa BCEX BUIOB B3aUMOJEUCTBUU C
KJIIMEHTaMU TS TTOBBIICHUS 3PP EeKTHBHOCTH pabOThI OT/AeNa MTPOJIaX, BEICTPAUBAHHUS
OaronpUATHBIX OTHOIIEHUH C KIMEHTaMH M TOCIEAYIOUIEro aHaIn3a pe3yjbTaToB,
HE0OXOMMMOTro I BEIOOpa U MPUHSTH HanOoiee 3PPEeKTHBHOTO YIPABICHUIECKOTO
peleHusl.

CRM-cucrembl coOuparor, XpaHsT U 00padaThIBaloT HH(OPMAITUIO O KIIMEHTaX,

4TO IMO3BOJIACT MM IIPH IIOMOLIU IIaHHOﬁ I/IH(I)OpMaIII/II/I ABTOMAaTU4YCCKH 3allOJIHATDH
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JOKYMEHTBI, pacchlylaTh COOOLICHHS Ha TOYTY WM Ha TeIePOHHBII HOMEp KIUEHTa,
HamMe4yaTb 3BOHKM M JApyroe. brnarogapss craHgapTH3aluyd — aBTOMAaTHYECKH
BBIIIOJIHSAEMbIC BBILICNIEPEUNCICHHBIE ONEpAallid HMMEIOT €AUHBI HOPMUPOBAHHBIN
Bua. CRM-cucteMbl BenyT KOHTpOJb Ha KaXKAOM CTaJMU 3aKIIOUYEHUS CHEIKU C
KJIMEHTOM, BBIJCNAIOT KOHKPETHbIE 33Jaud M TEepelaloT HUX K HUCHOJHEHUIO
OIpeAeIEHHOMY COTPYAHUKY, KOTOPOMY MO3/HEE OYAyT NPUXOAUTH HAIIOMUHAHUS O
HE0OXOIMMOCTH CIeNIaTh TO WK MHOE ACMCTBUE B Ipoliecce cAeNku. biaronaps tomy,
yro CRM-cucteMs! XxpausaT nHpOpMannio U BeAyT YUET O BCEX KIMEHTaX M CAETKax,
KOTOpbIE€ C HUMH OBUIM 3aKJIFOUYEHBI, OPraHU3aLMsIM CTAaHOBUTCS BO3MOXXHBIM Ooiiee
TaTenbHoe U 3G(HEKTUBHOE MIIAHUPOBAHUE CBOCH ManbHEHIen nesrensHoctr. [lpu
MOMOIIIM aHaJu3a Pe3yJbTaTOB U PA3IUYHBIX BUAOB OTUETHOCTEH, OOJIBUIMHCTBO U3
KOTOPBIX pacHojoKeHO yxe B roroBoM Buje B CRM-cucreme, opranuzanys MOXeT
y3HaTh:

— CKOJIBKO KJIMEHTOB COBEPLIAIOT ITOKYIIKY, & CKOJIBKO OTKa3bIBAIOTCS;

— CKOJIBKO KJIMEHTOB IIOBTOPHO COBEPIIAOT IOKYIIKY;

— 4epe3 KaKo MepHoJ KJIMEHTHI COBEPIIAIOT NOBTOPHYIO NOKYIIKY;

— KOJINYECTBO MPOJAX, COBEPLUIEHHBIX 3a pa3HbIC IEPHOBI;

— MAaKCHMAaJIbHYIO LIEHY NPOAAHHBIX TOBAPOB 110 MECSALIAM U Jp.

[IpoaHanu3upoOBaB BBILIECTIEPEYUCIICHHBIE 0KA3aTEIN, PYKOBOJUTEIb CMOXKET
COCTaBUTh OTYETHOCTH, BBISIBIIAIOILYI0 OTPEOHOCTh B ONPENEIEHHBIX pecypcax AJis
KOHKPETHOT'O KIJIMEHTa, YTO MO3BOJIUT CIUIAHUPOBATH PECYPCHOE OOecredeHre Ha
KQKJIOTO KJIMEHTA.

HcnonszoBanne CRM-cuctem BbICTymaeT »3JIeMEHTOM HH()OPMAIMOHHOU
MH(PACTPYKTYphl PErMOHA, BIMAIOIICH HAa NMPUBICYEHUE MHBECTOPOB ISl JEIOBOU
akTUBHOCTH [9], a Takke CBUIETEICTBOBATh O KAU€CTBE MHHOBAIMOHHOMN MOJUTUKU
B peruosne [10].

B mnacrosimmee Bpems B Hameil ctpaHe nonyisipubiMu CRM-cucremamu

spistores: burpukc24, AMoCRM, Terrasoft CRM, PocbusnecCopr CRM, CRM
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«[Tpocroit 6usznecy», Salesforce by GBC Team, Microsoft Dynamics 365 by GMCS,
1C-Papyc, Merannas.

Moobunsubie CRM-cuctemsl mpencTaBisiOoT 0ocoOblid MHTEpec Juisi Ou3Heca,
BJIMSIHUE MOOWJIBHOCTH Ha KOTOPBIA OorpoMHO. Heymoinumo pacté€r uuciao oObIYHBIX
KJIUCHTOB, MPEAMOYNTAIONINX OHJIaH- Mara3uHbl [7]. JlocTaTOYHO YacTo KIMEHT IpH
MOXET MCIOJIb30BaTh HECKOJIBKO YCTPOWCTB, W Jii OM3HECAa Ba)XHO HE MOTEPATH
KOHBEPCUI0O C MOOWJBHBIX Opay3epoB, NPEIOCTaBUB KJIMEHTAM TMEpPEeXOAbl B
MIPUJIOKEHUS JJIsI COBEPILICHUS TOKYIKU WU PEAOCTABICHUS YCIYTH.

B Poccun usBectusl oreuectBenHsie CRM-cucremsr: Terrasoft CRM Mobile,
MobOunsHbIe Bepcur amoCRM, «Mononut: CRM», ASoft iCRM u np.

B 2020 r. wu3-3a manmemMuu (PYHKIIMOHMPOBAHHWE MHOTHX OpTraHU3aIui
okazanoch noj yrpo3oi. 3a 2020 r. B Poccuiickoit denepannu 3akpbliuch 516 ThIC.
OpraHu3allyii, YTO MPEBBIIIAET YHUCIO OTKPHIBIIUXCS B 2,4 paza. YuCIO aKTUBHO
JNEUCTBYIOIIMX OpraHU3aldii COKpAaTUiIOoCh Ha 9,6%. JlaHHbIe MOKa3aTelu SBISIOTCS
CJICICTBUEM BJIMSIHUSI YKOHOMHUYECKOTO KpU3HUCa H3-3a OIpaHUYEHUM, BHI3BAHHBIMU
pacrpocTpaHeHHeM KOpOHABUPYCHOM nHpeKImu [3].

3a nepBoe nonyroaue 2021 r. B Poccuiickoin denepanuu MpeKpaTUiiA CBOE
cylllecTBOBaHHE 554 ThIC. OpraHu3allvii, 4TO YX€ MPEBBIIIACT IOKa3aTelu 3a
aHanmoruynbeiii nepuoa 2020 r. Ha 81%. IlpuunHON TakXke SBISIOTCS IMOCIEACTBUS
KOPOHABUPYCHOTO KpH3MCa W TMpEKpalieHue CpoKa ACHCTBUS TOCYIapCTBEHHBIX
nporpamm noaaepxku [11].

HauGonbmmii 3KOHOMHYECKHW ynap TNpUIIENCS Ha Mallble W CpeaHue
opranuzauuu. [IpobiieMa npuBiieyeHus U yaep>KaHus KIMEHTOB CTajia CaMOM IJIaBHOM.
B nepuon nangemMun y KIIMEHTOB BO3POCIIO TpeOOBaHUE K KJIMEHTCKOMY CEPBUCY, UTO
3aCTaBUJIO MaJIble U CPEHUE OPTraHU3alMi COBEPIICHCTBOBATh CBOM B3aUMO/ICHCTBHUS
c wiueHtamu. llpuBnedyeHue, yjepkaHUE U BbICTpauBaHUE OJIATOMPUSTHBIX
B3aMMOOTHOIIEHUH C KIUEHTOM CTaJI0 TJIaBHBIM MPUOPUTETOM Pa3BUTUA IS
OpraHu3aliii B YCIOBUSAX MaHIEMHUH KOpOHaBUpYyca. UTOOBI B KPU3UCHBIE MOMEHTHI

YACPKATBLCA Ha «IJIaBy», OpraHHU3allUusIM H606XOILI/IMO ABTOMATHU3UPOBATb U
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CTaHJIaPTU3UPOBATh CBOU B3aUMOJIEUCTBUS C KJIMEHTaMHu, U BHeIpUTh CRM-cucremsi.
Kowmmnanun, y xotopeix B 2020 r. CRM-cucreMbl yke ObUIM BHENPEHBI, CTAId UX
nopabaTbhIBaTh C OpUEHTALMEN Ha e-commerce U TUCTaHI[MOHHBIE ITPOJAXKH.
Poccuiickue npeanpusrtusi, BHenpuBine CRM-cucTembl B CBOIO ACSTENIBHOCTD,
JEMOHCTPUPYIOT MOJYyUYE€HHE CYIIECTBEHHOTO 3KOHOMHYECKOT0 3(pdexra.
Paccmorpum adpdext ot BHenpenuss CRM-cuctemsr B IIOK «CtankocepBucy,
MIPOU3BOAMTENSL METAIIIO00PA0ATHIBAIOIINX TOKAPHBIX CTAHKOB W 3allaCHBIX 4YacTeH.
Otxen mpoak B KOMIIAaHUM COCTOUT U3 3 MEHEIDKEPOB M0 Ipoaaxkam. B cpennem, Ha
oopMieHuEe OHOM caeNKu OHU 3aTpadnBaioT 145 munyT. [Ipu pabote kommannm 6e3
CRM-cuctembl MEHEKEpPHI MO MpoJAaKaM BPYUYHYHO 00pabaThiBaqu BCE 3asIBKH,
NOJyYEHHbIE Ha OJJIEKTPOHHYIO IIOYTY,

JaJI€€ CBA3ZBIBAJIMCh C KIHNCHTAMHM H

paccuMThIBAIM  CHOENKY B IporpamMmmHoM obOecrieuenun  Microsoft  Excel.

Kommepueckoe mpenoxkeHue MeHeHKepHI 10 MPoj1aXkaM 3aroTaBIuBaIN B TEKCTOBBIX
penaktopax. B ciiydae, Korja KIHEHT JJIUTENBHOE BPEMs HE peliaics Ha 3aKIII0OUeHHE
CIETKH, €ro MOMEYalld AJisi TOBTOPHOTO 3BOHKA. OYeHb YacToO MOJO0OHBIE 3asiBKU
OCTaBAINCHh HE3aMCUEHHBIMH B HakomumBIIMXcs Oymarax. Ilepen koMranuei
«CTaHKOCEpBUC» CTOsUIa 3aja4a 1O aBTOMATH3AaIlMU COCTAaBJICHUS W 3aKIIOUYCHUS
CHEJIOK, BEJEHNE KIMEHTCKOW 0asbl, OTCISKHBAHUE TPOIECCAa W CTaauil CHCIKH, a
dopmupoBanue cBemeHuid 00 dddexkTuBHOCTH  pabOTHI  OTHENa  MPOJAK.
NHcTpyMeHTOM pellieHrs TepeurciieHHbIX 3aad crajo BHeapenne CRM-cuctemsr,
s dekT oT peanm3au KOTOpo NMpuBeAEH B TaduIe 1.

Tabnuua 1 — Dddext ot BHeapenus CRM-cuctems! B [IOK «CrankocepBucy

buznec-npouecc

3aTpayeHHOE BpeMs Ha
Ou3Hec-mpoIiecce 10
BHenpenuss CRM-cucremsr,

3aTpayeHHOE BpeMs Ha
Ou3HEeC-TpoIIecC Mocie
BHenpeHuss CRM-cucremsr,

MHH. MHH.
VuéT 3as1BKH 5 0
Pacuét ctoumocTun 40 20
IToaroroska KII 20 1
BricTaBnenue cyeToB 20 1
Amnanuruka B Microsoft Excel 30 10
[logroToBka jgoroBopa u 30 3
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NTOI'O 145 35

CocTaBIieHO aBTOpaMH 10 pe3ynbrataM hitps://habr.com/ru/post/271863/

[Tocne Bueapenuss CRM-cuctembl CKOpOCTh OOpaOOTKM OJIHOTO 3aKasza
noBbicuinack B 4,1 pasa. [lpu cpegHem KomudecTBe 3asBOK B MECAI, KOTOPOE
cocrapiiger 150 mTyk, komnanus «CTaHKOCEPBUC)» CMOIJIa CAKOHOMUTH 275 pabounx
gacoB (34 aHs mo 8 dYacoB paOOTBl O3 BBIXOAHBIX) CBOMX COTPYAHHKOB [4].
[ToBeicwiiack 3((PEeKTUBHOCTH pabOTHl OTAENa MPOJAAX, YBEIUYWIOCh YHCIO
O(pOpMIIEHHBIX W 3aKIIOYEHHBIX 3aKa30B U CHCIOK, U B HUTOre€ YUCTasi MPHOBLIb
KOMIIaHUH.

[Tocne BHempenus CRM-cuctempr B kommnanuu «BIIP  MOTOPCy,
SBJISIFOIIIMMCST KPYITHBIM @aBTOMOOUIIBHBIM XOJIJIMHTOM, €€ TIpoiaxu Bo3pociau Ha 40%,
KOJIMYECTBO YIYIICHHBIX KIMEHTOB CHU3WIOCH B 2 pas3a, a CKOPOCTb UX
oOcny:XKuBaHus, HA00OPOT, yBelIMuWiach B 2 pasza. Emé ogHUM MOJOKUTETbHBIM
¢ dexToM ABISIETCS TO, YTO BpPEMEHHBbIE 3aTparbl Ha O(QOPMIIEHHE TOKYMEHTOB
COKpaTWJIHCh B 3 pasa [12].

[TpaxTuka BHenpenuss CRM-cuctem B pacCMOTPEHHBIX OpPraHU3aLUAX SIBISIETCS
YCHENTHBIM BapUAHTOM JIsl TIPUBJICYCHUSI U yIEPKAHUS KIMEHTOB, aBTOMATU3AINH
MHOTUX OHW3HEC-TIPOIIECCOB, COKPAIICHHUS BPEMEHHBIX H3IEPKEK U TOBBIIICHUS
3¢ HeKTUBHOCTH pabOTHI OT/ENA MPOJIAXK, YTO BICUET 3a COOO yBEIMUECHUE TPUOBLITH.

Takum 00pa3oM, MOXKHO cJienaTh BBIBOJ O TOM, YTO COBEPIICHCTBOBaHUE
B3aMMOOTHOIIIEHUM C KJIMEHTAaMH SBJISIETCS Ba)KHOM COCTaBISIIONIEH pabOoThI
opraHuzauuii. B ycioBusX MaHneMuu MHOTHME OpraHM3alMy MEpeluld B OHJIANH
dopmaT, ModITOMY, YTOOBI HE MOTEPSATh KOMMYHHUKAIMKA C KJIMEHTAMH M YPOBEHB
nponaxx, CRM-cucrema BBICTYyHaeT OCHOBHBIM HWHCTPYMEHTOM JIEATENbHOCTH U

NOBBILIEHUS KOHKYPEHTOCIIOCOOHOCTH.
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