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AHHOTALUA

B crathe paccMOTpeHBI OCHOBHBIE acCHEKTHl W TpenmymiecTBa BHeApenus CRM-
CUCTEM B POCCUHCKOI MpaKTUKE BeJeHUs On3Heca. BhIsBICHbI OCHOBHBIE TEHCHIIUU
pa3BuTua poccuiickoro pbiHka CRM-cucteM ©  JaHa WX XapaKTEpPUCTHUKA.
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poccuiickoro peiHKa CRM-cuctem, BBISBIECHBI  KIIOYEBBIE  (DAKTOPHI  €ro
(GYHKIMOHUPOBAHUS W OOOCHOBAaHBI BBIBOJBI O TEPCHEKTUBAX M HAIPABICHUSIX
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The article discusses the main aspects and advantages of implementing CRM systems
in Russian business practice. The main trends in the development of the Russian
market of CRM-systems are revealed and their characteristics are given. The results
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CoBpeMeHHass SKOHOMHMKA C KaXIbIM TOJOM CTaHOBUTCS Bce Ooiee
JuHAMUYHOW. CTpeMHUTENbHBIE W3MEHEHUs IPOUCXOIAT IPAKTUYECKH BO BCEX
HampaBJICHUSAX BEICHUs Ou3Heca. OCHOBHBIMH (DakTOpamMH TakKUX M3MEHEHHUH
CTAHOBATCSI ~ SKOHOMHMYECKHE  KPU3UCHI,  YCWIMBAIOIIMECA  IOJUTHYECKUE
MIPOTUBOCTOSIHUSA MEXKIY CTpaHaMH, MAaHIEMHS KOPOHOBHPYCa W MHOTHE JpPYTHe
COBpEMEHHbIE BbI30Bbl. B 3TOH cuTyallMu BakHa CIOCOOHOCTH  OBICTPO
aanTUPOBaThCA K HW3MEHEHMSAM OKPYKAIOLIEH Cpelbl M ONTHMHU3MPOBATH CBOWM
OH3HEC, MOJACTPANBAsCh MO HYX bl KIINEHTOB.

CrpemutenbHOe pa3BUTHE IUMPOBBIX TEXHOJOTHIM MO3BOJSET 3aJ€HCTBOBATH
BCE BO3MOKHBIE MHCTPYMEHTHI IJis1 3PPEKTUBHOTO B3aUMOJIECHCTBUS OM3HECA U UX
KJIMEHTOB.

B mnactosimee Bpemsi Bce Oo0bllle PYKOBOIAUTENECH MOHMMAIOT, YTO TOJBKO

OJIHOW ONTUMH3AIMEN PaboYUX MPOIECCOB HEBO3MOXKHO IMOJIYYUTh KOHKYPEHTHBIC
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MPEUMYIECTBa Ha PBIHKE. OCHOBHOW 3ajadeil OM3Heca CTaHOBHUTCS IMEPCOHAJIbHas
paboTa ¢ KJIMEHTaMH, YTO HEBO3MOXHO 0e3 eauHOoi HMH(OPMAIMOHHOW CHUCTEMBI,
paboraroleli ¢ 6a3aMu JaHHBIX.

B sTtom konTekcTe ocoboe BHUMaHue kommanHuu ynensioT CRM-cucremawm,
MO3BOJIAOITUM () PEKTUBHO YIPABISATh B3aUMOOTHOIIEHUSIMU C KJIIMEHTAMHU.

besycnoBHEIM mpenMytiecTBOM coBpeMeHHbIX CRM sBIsieTcss ux opueHTaIus
Ha (opMHUpPOBAHUE U PA3BUTUE JIOJATOCPOUYHBIX OTHOIIECHUN C KIMEHTAMH Ha OCHOBE
ydera WX WHANBUAYAIBHBIX TMPEANOYTEHUA W TOTPEOHOCTEH, IOBBIIIICHUE
JIOSUITBHOCTH, 4TO TO3BOJISIET OM3HECY 00ecrneunBaTh JOXOIHOCTh B CTPATErHUYE€CKOM
acriekre. [1]

AKTyaJIbHOCTh H 3Ha4MMOCTh TnpuMmeHeHuss CRM-cuctem o00ycnoBuia
AKTUBHBIA POCT COOTBETCTBYIOIIETO PHIHOYHOI'O CETMEHTA.

Cnpoc Ha cucrtempl CRM B Poccum mnpomomxaer pactu. IIpuuem Takue
pellieHrsT WHTEPECHbI JIFOOBIM KOMIIAHHUSIM — OT MaJloro Ou3Heca JI0 KPYMHBIX
xonauHroB. IloTeHnman pblHKA — OOJBIION, YTO MOJATBEPKIACTCS Pa3IUYHBIMU
UCCJIEIOBaHUSMM.

OgHUM W3 TONYKOB pPa3BUTHUS COBPEMEHHOT'O pBIHKA CTaja IMaHIeMHUS
KopoHaBupyca. Pacmupwiace muddepeHnuanus mpeasiaraéMbiXx — MPOIYKTOB:
obsiaunbie U on-premise CRM-perieHuss OoT BEAYIIUX MPOU3BOAUTEIICH, HHIIICBBIC
POAYKTHI U 3aKa3HbIC PEIICHMUS.

K mpumepy, omnpoc nopsinka 1,6 Teic. KOMIaHui, mpoBeneHHbIH «HCTUTYTOM
npodsem npeanpunumatenserBay (MIII) u J’son & Partners Consulting, mokasan,
4YTO OOJIbLIE TOJIOBUHBI OpraHU3allMid TOKa €Ile Ja)Xe HE CIbIIAIA O CUCTeMax
B3aMMOOTHOILIEHUS C KiaueHTamMu. B J&P ormeuaror, 4To ypoBEHb NPOHWKHOBEHHS
CRM B Poccnn no uroram 2019 rona cocrasisger nopsanka 17%, Torna kak B EBporie
9TOT IToKa3areib gocturaeT 35-40%, a B CIIA — 6onbire 90%.

[MTangemus B 2020 roxy orpasmwiach Ha paboTe OONBIIMHCTBA KOMITAHWMA —

U3MEHUJIMCh TEKYIIUE MPUOPUTETH U TUIAHBI HA Oyaylnee. DKCIEpThl Ha3bIBAIOT €€
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OCHOBHBIM JpaliBEpOM [JIi MHOTHX PBIHKOB, B TOM uwuciie U s peiHKa CRM-
CUCTEM.

Eciau 5 ner nazag CRM BHenpsinu 115 BeaeHust 6a3bl KJIMEHTOB U CIEIIOK, TO
CETOJIHA C €€ MOMOIIbI0 KOHTPOJIMPYIOT BCE OM3HEC-TIPOIIECCHl B KOMITAHUH.

B xpusucHble BpeMmeHa MOKyMnaTelu CTaHOBITCA 0CO00 TpeOOoBaTEIbHBIMHU K
YPOBHIO KJIMEHTCKOTO cepBuca. UToObl HE MOTEpSATh KIMEHTA, KOTOPBIM HEBOJILHO
OKa3zajcs JloMa, KoMnaHu ctainu BHeIpsATh CRM. Jlaxxe Te KOMIAHHUH, Y KOTOPBIX
CRM yxe paborana, cramum gopabaThiBaTh CBOM CHCTEMBI C aKI[EHTOM Ha €-
commerce U JUCTaHLMOHHBIE ITPOJAXKU.

Ceiliuac BeHJOpPHl AKTUBHO MpENJaraloT OOJIauHbIEe PEHICHHUsS, HO KPYITHBIH
ouzHec B Poccum BUIUT B ATOM OOJBIINE PHUCKH, OCOOEHHO B (DMHAHCOBOM H
TEJIEKOM CEKTOpax.

MHorue kommnannu, koropeie BHeApwIH CRM 5-10 sier Ha3azn, CTONKHYIUCH C
Cepbe3HON AmIeMMON — mNoAAepkuBaTh crtapble WT-pemienHus, KoTtopbie cinado
OTBEYAIOT COBPEMEHHBIM MOTPEOHOCTSIM OM3HECA WK MEPEXOIUTh Ha 00Iaka.

[IponcxoauT MHTEHCUBHBIN MEPEXO] HA PEMICHUS], BKIIOYAOIINE UHTETPALUU
C <«JIMYHBIMA KaOWHETaMH» W MOOWIBHBIMUA MPWIOKEHUSIMH, CHUCTEMaMU
OTCJICKUBAHUS JOCTABKM M JIOTUCTHYECKHUMHU cepBucamMu, ML-monensmu 1
MPOTHO3UPOBAHUS MPOAAXK, YNMPaABIEHUS OTTOKOM, cross- u up-sell. B menom ke,
MHOTME TMpOoeKThl 10 BHeApeHntro CRM cranm mnpencraBisiTb aBTOMATHU3ALUIO
CKBO3HBIX MPOIIECCOB OT 3aKYyMOK JI0 TPOAaXK.

Ha Ttenmenuun poccuiickoro peiHka CRM-cuctem B 2020-2021 rogax
MOBIUsAJA Kak oOlas CUTyallus B CTpaHE U MHUPE — MPEXKAE BCEro, MaHIEeMUs
KOPOHABUPYCA, TAK U aKTyaJbHbIE TEXHOJOTUH, KOTOPBIE CEMYAC HAXOASATCS HA MHUKE
MOIYJISIPHOCTH.

Ceifuac Ha pHIHKE MPEICTABICHO OTPOMHOE KOJUYECTBO PA3TUYHBIX TOTOBBIX
CRM-cucrem.

Ha puc. 1 nokazansl noau CRM-cucteM Ha pOCCHIICKOM pPBIHKE 3a MEpPUOoJ C

2005 roga. [5]
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Pucynok 1 - Jonru CRM-cuctem Ha pOCCUHCKOM PBIHKE

Ecnu paccmarpuBate He otaenbHble CRM-cucremsl,

a BCE TPOIYKTHI

BEHJIOPOB, OTHOCAILIMXCS K ATOM KaTEropuu pelIeHui, TO Mo TakoMy 000OIIEHHOMY

MOKa3aTeso B injaepax o0ynyt komnanuu «Teppacodt», Microsoft u 1C-Papyc.
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Pucynok 2 - Beanopsr CRM cucrem, muaupyroIire Ha pOCCUHCKOM PBIHKE (10

KOJIMYECTBY PEaIM30BaHHBIX IPOEKTORB) [5]

TpaI[I/II_II/IOHHO ABC KIIFOYCBLIC OTPACI/IM, B KOTOPBIX YallC BCCIO UCIIOJIb3YIOTCA

CRM-cuctembl — 310 TOproBias u ¢uHaHCH. Kak moka3bIBaeT HCCiIeOBaHUE, Ha

BexTop sxonomuku | www.vectoreconomy.ru | CMU DJ1 Ne ®C 77-66790, ISSN 2500-3666




2022
. . Nel
OJIEKTPOHHBIM HAYUYHBIN XXYPHAJI « BEKTOP DKOHOMMKI»

JoIIr0 niepBor npuxoautcsa 639 npoekToB, BTopoit — 518 npoektoB. Pacnipenenenue

JIPYrUX OTpaciiel moKa3aHo Ha puc. 3.
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Pucynok 3 - OtpacneBoe pacnpernenenue npoektoB BHeapenuss CRM cucrem
[3]

Kak BUIHO M3 mpencTaBlIeHHBIX JaHHBIX, pplHOK CRM B Poccuu akTuBHO
pa3BUBAETCS, POMCXOINT €ro HachllleHue. [IpociexnBaercs 4ETKOE pa3/ieJieHue Ha
npocthie kinaccudeckne CRM-cuctempl m Ha rtuOKue yHuBepcaibHbie CRM ¢
HIMPOKUMH BO3MOKHOCTSIMHU JIJIs1 BHEAPEHHUS.

PaccMoTpuM OCHOBHBIE HampaBiieHUSI U TpeHAbl pa3Butus peinka CRM B
Poccun.

C xaxaplM TOAOM NPOUCXOIUT YBEJIWYEHUE KAHAIOB KOMMYHHUKALUUA C
knueHtamu. Bcee Gombie ¢upm otmator npennourenne CRM-cucremam, e Bes
UCTOpUs OOLIEHHsI OCHOBaHAa Ha OJHOM MjaTdopMe, COXPaHSIETCS B OJJHOM MECTE U
0TOOpakaercs B €IMHOM UHTepdeiice.

Bo Bpemsi manHjemMuu KOMIAHUU MEpPEUUIM Ha yIajJeHHBIM (opmaT paldoThI.
Yacth U3 HUX ocTajach paboTaTh JUCTAHIIMOHHO W Mocie kapaHTuHa. llosBumach
NOTPEOHOCTh B AUCTAHIIMOHHOM KOHTPOJIE COTPYIHHUKOB.

CRM-cuctempl MO3BOJSIIOT KOMIIAHUSIM KOHTPOJHPOBATH KAaduecTBO PaOOTHI

MEPCOHANIA C MTOMOIIBID aBTOMAaTUYECKUX HAMOMUHAHUU IO 33/Ja4aM U JeHJIaiiHaM,
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OHJIAWH-OTYETOB MO PabOTe COTPY/HUKOB, 3AMMCU 3BOHKOB; OIICHUBATH KIIIOUEBHIC
nokasareiin Ou3Heca; oOecredynBaTh MPOJYKTUBHYIO KOMAaHAHYIO paboOTy 3a cuer
BcTpoeHHBIX B CRM 4aroB, JIGHTBI paboYero mnpoiecca 1 BHyTPEHHUX 3BOHKOB. [2]

CornacHo ucciegoBanuto Tadvizer, 72,9% Bueapenuit CRM 3a 2020 roa
Obutr 00aunbIMH. [5] T'omom paHee 3TOT moKaszatenb gocturan 79%. Hebombioe
CHID)KEHHE MPOU30IIIO0 MOTOMY, YTO OOJBIIMHCTBO KOMIIAHUWM M TaK Y€ BHEIPHUIU
SaaS-pemenns. 90% KoMmaHui BO BCEM MUpPE UCIOIB3YIOT 00JIaUHbIC PEIICHUS IS
COKpAIIICHUS 3aTPaT Ha TEXTOAEPKKY U HHDPACTPYKTYPYy.

PykoBoauTenu XOTAT aHaTU3UPOBATH JIAHHBIE €IIIe U ISl TOTO, YTOOBI 3HATH, B
KaKOM HallpaBJI€HUU pa3BUBaTh Ou3Hec. J[Jig 3TOro UM HY>KHBI HOBbIE HHCTPYMEHTHI
B CRM-cucremax. Ilostomy paspaborunkn CRM-cucrem Hadanu pacmmpsTh
AHAJUTUYECKUE BO3MOKHOCTH CBOMX MPOAYKTOB.

MapkeTuHIroBble  KOMIIAHMM  COBPEMEHHBIX (UPM  HEBO3MOXHBI  0€3
MCIIOJIb30BAaHUSI COBPEMEHHBIX MH(POPMALMOHHBIX TEXHOJOTUi. YUTOOBI KIMEHT cTanl
MOCTOSIHHBIM ~ MTOKyNaTelleM, €My HeOoOXOJMMO BHHMaHHME B BHUJE MOJE3HBIX
pPacChUIOK,  OKCKJIO3MBHBIX  NPEMIOKEHHH, NPUIJAlIeHWl Ha  OTpacieBble
MEpONPUATHUS U T.II.

Bce ato nmocturaercss yepe3 unrerpauuio CRM ¢ pa3nuyHbIMU CEpBUCAMH,
TakuMu Kak SMS- 1 email-pacceuiku, 3ieKkTpoHHas moura, |P-tenedonus, oHnaliH-
KOHCYJIbTAHTBI JIJISl CaliTa, COLICETH U MECCEHKEPHI. [4]

3a cueT HMX aBTOMATU3HMPYETCS 3axBaT 3asBOK C CalTa/moyThl/coliceTe, a
TaK)Ke MPOU3BOAMUTCS aBTOMAaTHUecKasi OTIpaBka coobOuennit knuenram. Ilocnennee
nomoraer yzaepxkuBarb 10 90% xknueHtoB. Bce Omaromaps TOMy, 4YTO KJIMEHT
MOJIy4aeT MECCEIX POBHO TOI/a, KOIJa OH €My HeoOXOIHWM, YTOOBbI MEpEerTH Ha
CJIEIYIOLIMI 3Tal BOPOHKHU MPOJIaXK.

EcTtb BEpOSATHOCTH, UTO BHEAPEHUE HUCKYCCTBEHHOTO MHTEIUIEKTA ITO3BOJIUT
BBIBECTH HA HOBBI YPOBEHb B3aUMOOTHOIIEHUS ¢ KiMeHTaMu. Mcnons3oBanue Al u
COOTBETCTBYIOIIUX QJITOPUTMOB IOMOXKET MPEBPATUTh PAIOBOrO0 pabOTHUKA B

BBICOKOKJIACCHOTO CHEIUAIUCTa MO TOCTPOCHUIO JIOSJIbHBIX OW3HEC-OTHOIICHUH.
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Orpomuoe konudecTBO (pyHkimit CRM, myrarommx mnoib3oBaTeNiei, CBEAETCS K
OCHOBHBIM, YTO YIPOCTHUT UCIIOJIb30BAHUE CUCTEMBI.

Nrak, oueBuaHoO, yTo poiHok CRM-cuctem B Poccun aktuBHO pa3BuBaercs. Ho
70 CUX Top Oojblas J0Jisi KOMIAHUM HCIONB3YeT JJisi paboThl ¢ KJIMEHTaMU He
CIICLIMATTM3UPOBAHHBIE PEUICHUS, a PAa3pPO3HEHHBIE MPOTrPAMMHBIE MPOAYKTHL. ITO
NpUBEET K JalbHEUIIEMy pa3BUTHIO pbIHKA M TOBBIIIEHUIO (YHKI[MOHAIA
cymectBytomux CRM pemenuii.

CRM-cuctembl IpoJ0KaT Pa3BUBATHCA U MPEAOCTABISATH HOBBIE TEXHOJIOTHH
st 3¢G(GHEKTUBHOTO YIPaBICHUS B3aUMOOTHOUICHUSIMUA C KIMEHTAMU, U TIPU ITOM

6y,Z[€T YACIIATDH 0co00e BHUMaHHUE 3alIUTC IICPCOHATIbHBIX TaHHBIX.
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