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AHHoTaumsi: B coBpeMeHHOM KOHKYpPEHTHOM OM3HEC-Cpeie KOMITAaHUM BCE Yallle
oOpamiaroTcs K CTpaTerusiM NapTHEPCKOTO POCTa, CPEaud KOTOPBIX KPOCC-
MapKETHHT 3aHMMaeT OJHO W3 KIIOYEBBIX MecT. [laHHas CTaThs pacKphIBacT
CYITHOCTh KPOCC-MapKETHHTA KaK CTPATETHH B3aMMOBBITOTHOTO COTPYIHUYECTBA
JIBYX Uiu OoJiee OpEeHIOB JJIT COBMECTHOTO MpoJiBIbKeHUs. B paboTe moapo6HO
paccMaTpUBAIOTCS KITFOUEBBIC MPEUMYIIIECTBA ATOTO MOAX0/1a, BKITF0Uast CHIDKCHHE
pPEKJIaMHBIX 3aTpaT, paclIupeHUue ayAUTOPUU U YCUJICHUE JIOSUTBHOCTH KIIMEHTOB.
ABTOp cucTemMatu3upyer MHoroobOpasue (opM © HWHCTPYMEHTOB KpOCC-
MapKeTHHTa — OT KpOCC-aKIMi W KOOPCHIWHTa 10 WBEHT-MApKCTHHTA U
COBMECTHOTO croHcopcTBa. Oco0oe BHHUMAaHHE YIENSETCS MPAKTHIECKOMY
aCTMeKTy: TPEACTaBICH CTPYKTYPUPOBAHHBIA IUIAH Pa3padOTKU W peaau3aluu
KaMITaHWH, TIOJIKPETUICHHBIN aHAJIM30M KaK YCIICITHBIX, TAK U HEYJAYHBIX KEHCOB
MEXIYHAPOJHBIX M POCCUUCKHX KommaHuil. CTaThs TpeaHa3HAYeHa s
MapKeTOJIOTOB, pYKOBOAUTENICH OM3HECA M MPEAIPUHUMATEICH, CTPEMSIINXCS K

b (HEeKTUBHOMY 1 pecypcocOeperarmIeMy pa3BUTHIO CBOMX OPEHIOB.
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Abstract: In today's competitive business environment, companies are
increasingly turning to partner growth strategies, with cross-marketing playing a
crucial role. This article delves into the essence of cross-marketing as a strategy
for mutually beneficial collaboration between two or more brands for joint
promotion. It explores the key benefits of this approach, including reduced
advertising costs, expanded reach, and enhanced customer loyalty. The author
presents a comprehensive overview of the various forms and tools of cross-
marketing, ranging from cross-promotions and co-branding to event marketing and
joint sponsorship. Special attention is paid to the practical aspect: a structured plan
for the development and implementation of the campaign is presented, supported

by an analysis of both successful and unsuccessful cases of international and
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Russian companies. The article is intended for marketers, business leaders, and
entrepreneurs who are striving for the effective and resource-saving development
of their brands.

Keywords: cross-marketing, co-marketing, co-branding, collaboration,

partner marketing, cross-promotion, joint promotions, and partnership strategy.

Kpocc-mapkeTuHr, Takke W3BECTHBIM KaK IIEPEKPECTHBIA WM KO-
MapKeTHHI, NPEICTaBIsgeT COOOH CTpaTeruio, MpU KOTOPOM ABE wWiu Oojee
KOMIAHUHM OOBEAUHSIIOT YCUIIUS AJIi COBMECTHOTO MPOJBUKEHUSI CBOMX TOBApOB
WIN YCIYT cpeau oOIIeil nin CMeXHON ayaAuTopun. B cBoel ocHOBE 3T0 CUMOMO3,
Il TapTHEpHl AENATCS pecypcaMu, KaHaJlaMd KOMMYHMKAIMM U KIMEHTCKOU
0a30i1 W11 TOCTHKEHUS] B3aUMHOM BbITOAbl. [IpOCTBIM M HArJsiAHBIM IPUMEPOM
MOJKET CIIy’)KUThb CHUTyallusi, KOIJla CBaJcOHBbIM CalOH M LBETOYHBIM OYTHK
0OMEHHUBAIOTCS CKUIOYHBIMU KYNOHAMHU JUIsl KJIMEHTOB APYT Apyra, TEM CaMbIM
CTUMYJIUPYS MPOJAAKU U PACUIMPsIsl CBOE€ NPUCYTCTBUE Ha pbiHKE [2]. B oTnnune
OT KPOCC-KaHAJIbHOI'O MapKETUHIA, II€ OJJHA KOMIIAHUS HCIOJIB3YET HECKOJIBKO
KAaHAJIOB Uil KOMMYHHUKALIMM, KpOCC-MapKeTHHI BCErja Mpeanojaraer
NapTHEPCTBO HE3aBUCUMBIX OPEH/IOB.

AKTyaJIbHOCTb M BOCTPEOOBAaHHOCTb 3TOH CTpPaTerdd B COBPEMEHHOM
OusHece OOYCIIOBIEHBI PSIIOM 3HAUMMBIX TMpeumyiiecTB. [lepBoe m Hambonee
OUEBHUJHOE — OTO CYLIECTBEHHAs ONTHUMH3aLUsl PEKJIAMHBIX OFO/IKETOB.
CoBMecTHOE (hMHAHCUPOBAHWE KaMITaHWM, 0OMEH OeCIUIaTHBIMHU PEKIIAMHBIMU
IIoHIaIKaMH (HaIpuMep, MOCTaMU B COLIMAJIbHBIX CEeTSIX WM MecTaMu B email-
PacChlIKax) MO3BOJSIOT «I00UTHCS OOJIBIIET0 OXBaTa MPU MEHBIIMX 3aTpaTax»
[1]. Bropoe ki1toueBoe NpeumMyIiecTBO — JOCTYI K HOBOM, HO PU ATOM JIOSIIIbHOMN
U pEJEBaHTHOM ayJUTOpPUM MapTHeEpa. OTO o0ecreunBaeT ObICTPhIA U

KaueCTBEHHBIN MPUPOCT KIMEHTCKOW 0a3bl. HakoHel, ycnemHas kosutabopanus ¢

BeKTop 3KOHOMUKM | www.vectoreconomy.ru | CMW 371 Ne dC 77-66790, ISSN 2500-3666




2026
Ne2
SJIEKTPOHHbIN HAYUYHBIM XYPHAJI «<BEKTOP SKOHOMUKU»

yBaXaE€MbIM Ha pbIHKE OpeHIOM paboTaeT Ha YKpEIUJICHUE penyTaluud u
MOBBINIICHUE JOBepHUs K Kommanwu. [loTpeOurtens CKIIOHEH OOJbINEe ITOBEPSATH
PEKOMEHIallMK, UCXOSIIEeH OT, Ka3aloch Obl, HE3AMHTEPECOBAHHOIO MapTHEPA,
HEXEeNM OT MpsAMOro npojasla. K JOMOJMHUTENBHBIM BBITOJaM MOXKHO OTHECTH
YBEJIMYEHUE CPEITHETO YeKa, YCUIICHHE JIOSIIBHOCTH CYIIECTBYIOIIUX KIMEHTOB 3a
CYET MPEAOCTaBIICHUS UM JIOMOJHUTEIbHON IIEHHOCTU U CO3/IaHHe MOTEHIIMaa
JUISL IOATOCPOYHBIX CTPATETMYECKHUX COO30B [5].

Mmuoroo0Opa3ue 3aaady, pellaeMblX C TMOMOIIbI KPOCC-MAapKETHUHTA,
MOPOMIIO MHOYKECTBO €T0 (DOPM U HHCTPYMEHTOB. Y CIOBHO WX MOYKHO Pa3Ie/IUTh
Ha TAKTUYECKHE, PA30BbIC AKIIMU U CTPATETMYECKUE, TOJTOCPOUYHbIE TAPTHEPCTRA.
K naubonee pacnpocTpaHEHHBIM TaAKTHUYECKUM HUHCTPYMEHTaM OTHOCSITCSI KpOCC-
aKkluu (CKUJIKa WM TMOJapoOK OT mapTHEpa IMpU MOKYNKE OCHOBHOTO
TOBapa), COMIUIUHT (pa3faya NpOOHUKOB MPOAYKIIMU NapTHEpPA) U COBMECTHBIE
KOHKYPCHI B colManbHbIX ceTsax [2]. Ctparernueckue GopMarbl MpeaosararT
Ooonee TiyOOKyro wuHTerpanuio. KoOpeHauur wmm  Koyutabopanus —  3TO
COBMECTHOE CO3/laHHE€ HOBOTO MPOAYKTa, OOBEAMHSIONIETO HEHHOCTH ABYX
OpeHI0B, KaK B CIydyae ¢ BBIITyCKOM aBToMoOmist BMW 18 u ciermanbpHOM cepun
JTOPOKHBIX cyMOK oT Louis Vuitton, uaeanbHO TOAXOAAMINX IS €70 0arakHOTO
orneneHusi [4]. VIBeHT-MapKeTHHT 3aKJII0YaeTcsl B COBMECTHOM OpraHu3aluu
MEpONPUATHNA, KOHPEPESHINI WK (ecTUBATICH, YTO TTO3BOJISET CO37aTh MOIITHBIN
uHponoBoa u npusiedb BHUManue CMU. IIporpaMmebl JTOSIBHOCTH, T1€ OOHYCHI,
HAKOILJIEHHBIE Y OJTHOTO ApTHEPA, MOKHO MOTPATUTh Y APYroro (Kak B CIy4ae co
«Cnacub6o» ot COepa u cetsio Burger King), ornuuao padoTaroT Ha yaep:KaHue
KIMeHTOB [5]. Taxxke BBIIESAIOT CIIOHCOPCTBO, KOHTEHT-MApKETUHT B (popMate
TOCTEBOI0 MOCTUHIA U MAPTHEPCKUNA MAPKETUHT C MOJEJBIO BOZHATPAXKICHUS 32

MMpoaaXKu.
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Peanuzanus ycnmemHoM  Kpocc-MapKETHMHIOBOW — KaMIIaHMKM — TpeOyer
THIATEJBHOIO TUIAHUPOBAHUS M TOCIIEJOBATENBHOTO BBINOJHEHUS psAa IIAroB.
OCHOBOI BCEro mpouecca SBISETCA «4eTKas ITOCTAHOBKA LEJEH 0 MOJAENN
SMART: 4TO MMEHHO HOJDKHA AOCTUYb KaMIIaHWS — YBEJIWYUTh IPOJIAXKH,
BBIBECTU HOBBII NPOJYKT, NPHUBJIEYb MOAMUCYUKOB WM YIYyYIIUTh UMUK [1].
Crnenyromuii, KpUTUYECKHM BaXHBI H3Tall — INOMCK M BBIOOp HapTHEpA.
WneanbHblli mapTHEP AOJDKEH HUMETh CMEKHYI0, HO HE HUICHTUYHYIO Ballew,
LEJEBYI0 AYAUTOPUIO, HPU AITOM KOMIIAHUM HE JIOJDKHBl OBITh MPSIMBIMU
KOHKypeHTaMu. KpaiiHe BakHa CX0KECTh WU B3aUMOONOJIHIEMOCTb LIEHHOCTEN
OpeH/I0B, TaK KaK COTPYJHUYECTBO C HEMOAXOAAIIEH KOMIAHUEH MOXKET HAHECTU
yuep0 penyrauuu. [loka3aTenpHbl Kak yCIEXH, TaK U MPOBAJIbl: FapMOHUYHBIN
coto3 GoPro m Red Bull, ocHoBanHblii Ha o0melt Quiocodpun 3KCTpUMa H
aKTUBHOTO oOpa3a HW3HHU, KOHTPAacTUpyeT C IpoBajbHOW monbiTkoi Harley-
Davidson BBITTyCTUTH Map(roM, KOTOPBIA BCTYMUI B KOH(MIUKT C OpyTaabHBIM
MMHJIKEM OpeHJ1a MOTOLMKIIOB [4].

ITocne BbIOOpa napTHEpa HEOOXOAMMO COBMECTHO pa3padboTaTh E€TaIbHYIO
CTpaTeruio: OINpEeAeTuTh (PopMaTbl U HHCTPYMEHTHI, COTJacOBaTh OIOIKETHI,
CPOKM, MEXaHU3MbI MPOJBIKEHUS M KIIIOYEeBbIe MoOKazaTenu 3(PQPEeKTUBHOCTH
(KPI). Bce nOroBOpeHHOCTH HACTOSITENBHO PEKOMEHAYETCsl (UKCUpPOBAaTh B
corjameHuu [S]. Dran peanusanuu TpeOyeT CIaKEHHOW padOThl U MOCTOSIHHOM
KOMMYHUKAIIMU MEXAy KoMaHaaMmu. M 31ech BaKHO IIOMHUTB, YTO CYyTh KPOCC-
MapKEeTHHIa — MMEHHO BO B3aHMHOM, 4 HE OJJHOCTOPOHHEM nuape. OuHanpHas
CTaaus — BCECTOPOHHUM AHAJIM3 PE3YJbTATOB HA OCHOBE yCTaHOBIEHHbIX KPI.
Jlaxke eciu KaMITaHUs HE OIIpaBJaia 0KMIaHUN, 3TOT OIBIT SBJISIETCS LIEHHBIM JUIS
KOPPEKTUPOBKHU OYAYIINX CTPATET .

B MupoBoll u pOCCHICKOM TMPAKTUKE MOMXKHO HAWTH MHOMXECTBO

BJIOXHOBIsIOIUX npuMepoB. Uber u Spotify no3Bonuiiv naccaxxupam yrpapJisiTh
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My3bIKOM BO BpeMs MOE3JKH, YCWJIMBas ILIEHHOCTb oOoux cepBucoB. Nike,
cotpyaHuyas ¢ Apple, co3nan nHHOBaMOHHYIO S3Kocuctemy Nike+ nmst ¢puTHeca.
B Poccun mpumepom KpeaTMBHOHM KoJimabopaluu cTajla OrpaHUYeHHas cepus
mokosana «Anenka» oT «KpacHoro OKTIOps» B CTHJIE KOMITBIOTEPHOW WTPHI
Atomic Heart [8]. DTu kelchl IEeMOHCTPUPYIOT, YTO YCIEX KPOCC-MapKETHHTa
CTPOUTCS HE HA MPOCTOM CJIOKEHUU ayAUTOPUH, & HA CO3AAHUM MPUHIIUITHATBHO
HOBOM, CHMHEPTETHYECKOW IEHHOCTU ISl MOTPEOUTENs, TaM, TJe WHTEPECHhl U
CUJIbHBIE CTOPOHBI OpPEH0B-TTAPTHEPORB NepecekaroTcst Haubosiee 3(PGeKTUBHO.

Takum 0Opa3zom, KpOCC-MapKETHUHT PEICTABIISIECT COOOM MOTIHBIN U THOKHIMA
WHCTPYMEHT POCTA, BBIXOJAIINHN 32 PAMKH MIPOCTON SKOHOMUM Ha PeKiIame. ITo
CTpaTerus, KOTopas Mo3BOJIIeT OpeH/aM yCWIMBATh APYT JAPyra, BHIXOJAUTH Ha
HOBBIC PBIHKU, YKPETUISTh SMOIMOHATIBHYIO CBS3b C IOTPEOUTENIEM U B KOHEYHOM
UTOTE JIOCTUTATh CTPATETHUYECKUX OM3HEC-11eNIel, KOTOPbIe B OAMHOUYKY ObUTH Obl
TPYJAHOAOCTHKUMBI. B yCIIOBUSIX HACBIIIEHHOTO PbIHKA M PACTYIIEH CTOMMOCTU
MPUBJICUCHNS] BHUMAHUSI TIOTPEOUTENISI YMEHUE BBICTPAUBATH OCCIPOUTPHITITHBIE
NapTHEPCTBA CTAHOBUTCS OJJHUM U3 KIIFOUEBBIX KOHKYPEHTHBIX TPEUMYIIECTB.
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