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1 (PPOBBIC TEXHOJIOTUN CTAHOBATCS BCE O0Jiee HEOTHEMIIEMOM Y4acThi0 OCHOBHOTO
ousHeca OonbpiiMHCTBA B2B-koMmanuii, omeparimoHHas MOJEIb JOJDKHA OBITh

COOTBETCTBYIOIIMM 00pa3oM mIepecMoTpeHa, IudpoBas TpaHcPopMalus TOJKHA
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OCYILIECTBIIATHCS B HEMOCPEACTBEHHOW ONM30cTH OT simpa OusHeca. J{ns sToro
oIepalMoOHHAas MOJIeIb IPUOOpETaeT pelaroliee 3HaYeHHE.
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Abstract: In the traditional B2B manufacturing sector, the prospects for digital

value creation have been at the forefront of executives' minds for over a decade.
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However, the paths and results of these companies have varied, and for many, the
results have been somewhat disappointing. As digital technologies become
increasingly integral to the core business of most B2B companies, the operating
model must be reimagined accordingly, with digital transformation occurring at the
core of the business. To achieve this, the operating model is crucial.

Keywords: digital transformation, B2B manufacturing, digital revolution, Silicon

Valley, digital leaders, Center of Excellence model.

KoHeyHO, KOMMIAaHMSM THO-NPEKHEMY HEOOXOJUMO CJIEJ0BATh OCHOBHBIM
IPUHIIMIIAM KOMMEpPYECKOTO COBEPIICHCTBA, BKIIIOYAsl MPOAYMAHHYIO CTPATErHIo,
3¢ (eKTUBHBIE LIEGHHOCTHBIE MPEATOKEHUS, ONTUMHU3AIUIO AJISl IIUPOKOTO CIEKTpa
KaHAJIOB U nojjaepxanue pocta. Ho 4To0Obl ocTaBaThCsl Ha MEpeAHEM Kpae, OT/IEIbI
npojgax B2B MoryT ucnosib3oBaTh TEXHOJOTHMHU JJI MOMCKA HY>KHBIX PBIHKOB,
OJIHOBPEMEHHO HAXOJif, YJAEP)KUBas U YJOBIECTBOPSS MOTPEOHOCTH KIMEHTOB IO
BceM KaHajam [1,4].

Kommanusim B2B criexyer nmepecMOTpeTh CBOIO ONEPALMOHHYIO MOJENb C
YYETOM CJEAYIOLIErO:

1. Ilockonbky UUQPPOBBIE TEXHOJIOTUU CTAHOBSITCS HEOTHEMJIEMON YacThbIO
OCHOBHOTO OHW3HEca, ONEPAalMOHHYIO MOJedb HEOOXOIUMO MEepPecMOTPETh
COOTBETCTBYIOIIUM 00pPa3oM.

2. B cmydae ycnexa mudpoBas oONepalliOHHAas MOJENb BIMSIET Ha
OIEpAIlMOHHYI0 MOJENb OM3HEca, W TPAHULBI MEXIYy HUMHU pa3MbiBatoTcs. s
KOMITaHUM, JOCTUTTINX HU(PPOBOH 3pENOCTH, 3TO Pa3Inihe HE UMEET CMbICIA.

3. Opranuzanus pearupyeT Ha MU3MEHEHHUsS MOJA00HO UMMYHHOM CHCTEME Ha
BUpYC. YCIelHas ONepaloHHas MOJEIb MOKET AEMCTBOBATh KaK BaKIIMHA.

PaccmoTpum sBomonuio mudpoBoit Tpanchopmanuu B B2B-npousBoacTse

yepe3 clenayromme 4 acmekra: sBosrorus 1udposuszanuun B2B; u3BnedueHHbIe
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YPOKH;  apXeTuribl  IU(GPOBOr0  BHEAPEHHUS;  KOMIIOHEHTHI  YCIEIIHbIX
OIEPALIMOHHBIX MOJENEH.

B cdepe B2B-npoussonctsa undposas Tpanchopmanys — CIOXKHBIN MyTh.
B oTauume OT KOMIAHUM, W3HAYAJIBbHO OPUEHTUPOBAHHBIX Ha IHUGPOBBIC
TEXHOJIOTHH, WIH SaaS-KOMIaHWi, I/1€ 3apOANIINCh MHOTHE NIEPENOBbIE MPAKTUKU
uudpoBoil  TpaHcpopMaluM, TpagulUMoHHbIe B2B-mpousBoauTeNd  UMEIOT
YHUKAQJIBHOE HACIEAUE U ONEPALMOHHYIO HalpaBJIEHHOCTh. VX TOXOI 3aBUCHUT OT
¢uznyecKkux NPOAYKTOB, a OOUIMPHBIE OMEpallMd BKJIIOYAIOT MPOU3BOJACTBO,
LEMOYKH MTOCTABOK U CKJIAJCKHUE MOMEUICHUS. DTO BIMAET Ha OPraHU3alMOHHYIO
CTPYKTYpPY, KaIpOBBIM pe3epB, KOPIOPATUBHYIO KYJIbTYPYy M OTIIQ)KCHHBIC
nporeccel. 1loroBopka «Mbl Bceraa Tak JAejajin» AUKTYET MPUHLMIBI PUHATHUS
peuieHui 151 MTOAXOIBI, OCHOBAaHHBIE Ha rI1yOOKO
YKOPEHUBILINXCA cUCTeMaX, GOPMUPYIOIIUX  MOBCEAHEBHYIO  JEATEIBHOCTh U
pabdouyto cpeny [2,3].

OTHU CUCTEMBI OXBaThIBAIOT HE TOJIBKO TEXHOJIOTUYECKYIO HH(PacCTpyKTypy,
HO ¥  HedopMalmbHBIE  CTPYKTYpPhl  CTHUMYJIMPOBAHUS,  ONPEICISIONINE
KOPIIOPaTUBHYIO KYJIbTYpY. Y OOJBIIMHCTBA MIPOU3BOJUTENICH B KaKON-TO MOMEHT
chopMupoBaachk MpearnpuHUMaTensckas KyabTypa. Ho mo Mepe ux npespaiienus
B TJIOOAJIbHBIE KOMIAHUM TpeOOBaHUS K KAuecTBY, COOIIOJCHUIO HOPM,
MaclITaOMPOBAHUIO U APYTUE BBIHYKAAIN UX CIEHUATM3UPOBATHCS, TPAKTUYECKU
HE OCTaBJIsIsI MecTa JUIsi OIIMOOK 3a IMpeaeNaMu OTAeNia HCCIeNOBaHUN U
pa3paboToK.

Takue TexHoyornyeckue KOMMaHuM, Kak Apple, Amazon ¥ HOBaTOphl U3
KpemHueBoii 1oauHbl, NEPEeBEPHYIN MPEACTABICHUE O HU(PPOBBIX TEXHOJIOTHSIX.
bnaronapsi cBOMM PEBOJIIOIMOHHBIM WHHOBALMSM OHHM HE TOJBKO Mpeodpa3uiiv
CBOM OTPACIIM, HO W MOBJUSIN HA TO, KAK KOMIIAHUH BOCHPUHUMAIOT U PEATU3YIOT

uudpoBbie M3MeHeHUs. OHU OpOCUIIM BBI30B YCTOSIBIIEMYCS TOJOXKEHHUIO e,
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NOJUYEPKHYB  MOTEHIMAl I[HUQPPOBBIX TEXHOJNOTUH JUII  PEBOJIOIHMOHHBIX
npeoOpazoBanuii B ousHece [1].

Tepmun «umdpoBasi PEeBOIIOLUS» MPEBPATHICS M3 MOJHOTO CIIOBEYKa B
MOIIHYIO CHIIy, U3MEHHUBUIYIO OTpacid, OXKUJAHHUS KIMEHTOB M OW3HEC-MOAEIH.
Onnako mHorue B2B-mpousBoguTenn HEKPUTUYHO BOCIPHUHSUIA 3TOT MOAXO/,
CTpEMsICh K HOBBIM MCTOYHHMKAM J0XOJa, HE 0 KOHIIA OCO3HaBas MOCieACcTBUs. B
OTBET Ha TmepeMeHbl MHorue B2B-mpousBoautenn ObUIM — BBIHYXIIEHBI
ananTUpoOBaTbCd M UHUIUHPOBAIM  MHJIOTHBbIE  LUU(QPOBBIE  MPOEKTHI,
MHHOBAIIMOHHBIE J1a0OpaTOpUM WM CTOPOHHUE MPOTPAMMBL. DTH WHHUIMATUBBI
4acTo (PUHAHCHUPOBAIUCH OT/IEJIaMH MapKETUHTa U PEAIM30BbIBAIUCH OTACIBHO OT
OCHOBHBIX OM3Hec-(QyHKIMHA U cTparerud. YToObl NpUBIEYh HOBOE IOKOJICHHE
TAJTAHTINBBIX CHEIHAIUCTOB U c(HOPMHUPOBATH 00JIee HHHOBAIIMOHHYIO KYIbTYPY,
HE BBIXOJALIYIO 32 PAMKU «KPYIHOW KOPHOpalum», 3Tu opUChl ObUIH (HU3HUECKU
pa3MelleHs! BIaly OT ITa0-KBapTUPBHI.

[Tpunsitue ¢unocopun KpemHHeBON TOMMHBI «JIBUTAMCS OBICTPO U JIOMaii
BCE» O0Ka3ajloCh HECOOTBETCTBYIONIMUM NPHPOAEC W MpuHIUNaM padboTel B2B-
MIPOM3BOJICTBA, OCHOBAHHOTO HAa MaTePUANBHBIX MPOAYKTAX, CIOKHBIX PEIICHHIX
U Pa3BETBIIEHHBIX IIETIOYKAX MOCTABOK. DTU YCUJIMS YacCTO HE WHTErPUPOBAIUCH C
CYIIECTBYIOIIMMHU CUCTEMaMH W HE TMOIyYald MOJACPKKHA CO CTOPOHBI OCHOBHBIX
OM3HeC-TIoApa3/ICIICHUH, YTO MPUBOIWIO K OTpaHHYEHHOMY ycrexy [2].

Konpaukr  cucreM,  BBI3BaHHBIA  pa3geneHueM  Qokyca  MEXIy
WHHOBAIIMOHHBIMUA J1a00paTOpUsIMUA W OCHOBHBIMU OW3HEC-TIOAPA3/ICICHUSIMH,
OpErsITCTBOBAJ ~ MpOrpeccy W CO3AaHMI0  IeHHOCTH.  HecmocoOHOCTh
UHTETPUPOBATh ATH WHULMATUBBI C OCHOBHBIMHU OIEpalUsMU TpUBENa K
OTCYTCTBHIO CYIIECTBEHHONW OKYIIaeMOCTH WHBECTUIIMH JJs OONBIIMHCTBA
IpoeKTOB. M3-3a 3TOro pacxoxaeHus B MOAXOAaX W CHUCTEeMax LHU(POBbIE
WHHOBAIIMM HE OMpaBJaMd TEPBOHAYAIBHBIX OKHIAHUN, W PEATbHBIN TMPOPHIB

MPOU30IIIET JIUIIh B OTIAEIBHBIX OTpacisax u cdepax OusHeca. B coBpeMeHHOM
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ObICTpO MeHstomeMes udpoBOM MHUpe KiIo4d K ycnexy B B2B-cdepe kpoercs B
oonee IparMaTH4HOM MOJIXO0JIE: MIPUOPUTETE b poBoi
ONTUMHU3ALMHU HaJ nectabunuzanueit. Llupposbie JUJIEPHI B B2B-
MIPOU3BOJICTBE MEPEXOAAT OT  PAa3pO3HEHHBIX EHTPOB MHHOBALIMM K Kpocc-
(GYHKIIMOHATPHOMY  COTPYAHMYECTBY B  MacliTabax BCed  OpraHU3allUu.
BMmecTo 3KCIeprMEHTOB ¢ BBHICOKMM  PHUCKOM M BBICOKOM —OTJayeil udpoBbie
JUAEPHI YKPEIUIAIOT OCHOBHBIE TPEJIOKEHHUSI, pAa3BUBAIOT AKTHUBBI Il OanaHca u
Qg PepeHIPYIOT CBOM OCHOBHBIC TIPOTYKTHI [4].

Takoe cMenieHrne aKIEHTOB OTPAKAET COBPEMEHHYIO 310Xy UG POBU3ALIUU
B2B, rme Ha mepBhIif  MUIaH BBIXOJUT MITHOBEHHAS IIEHHOCTh  JJII  OW3Heca,
a HM(GpPOBbIE HWHUIMATUBBI U TEXHOJOTMHU CTAHOBSTCS TJaBHBIMU (aKTOpamMu
peanu3anuu. DTOT MParMaTUYHBIA ITOJXOJ CBSI3bIBACT IU(PPOBHIC HHUITUATHUBEI C
JOJITOCPOYHBIM ~ YCIIEXOM H  YCTOWYMBBIM POCTOM, OTXOJs OT TIPEKHEH
3aIMKIEHHOCTH Ha IIepeMeHax, B 3HAYUTETBHOM CTEIIEHU
00yCIIOBJIEHHOHN CTPaXxOM YIIyCTUTh YTO-TO Ba)KHOE.

[{udpossie muaepsl OBIBAIOT pa3HbIX (OPM U Pa3MEPOB, HO MPEXKIE BCETO Y
HUX €CTh IIPOJIyMaHHBIN/ OCO3HAHHBIN MOAXOJ, KOTOPBIM OBUI M3y4eH Kak
COOTBETCTBYIOIIHMA 170 CUTYaIIlHH, PBIHKY, YPOBHIO CPOYHOCTH
¥ TIOJJIEPKKE MHBECTOPOB/COBETA TUPEKTOPOB. B 1npoByr0 310Xy MHBECTUITUH B
WHHOBAIIMOHHBIC  TEXHOJIOTMM W  WHHWIMATHBBI ~ CTald ~ HOPMOH  JUIA
KOMITaHHUM, CTPEMSIIIIUXCSI  COXPAaHUTh  KOHKYPEHTOCTOCOOHOCTh.  OmHaKo
UCTUHHBIM yCIIeX OTUX WMHBECTHUIIMH YacTO 3aBUCUT OT dS(PPEeKTUBHOCTH
U(POBOI orepannoHHo# Moaeu [3].

O¢ddextuBHas 1udpoBas oOMEpaMOHHAS MOJETb CIYXHUT CBS3YIOIINM
3BEHOM MEXIy IU(GPOBBIMH YCTPEMJICHUSIMH U OIIYTUMOH OKYIaeMOCTBIO
uHBecTUlIMA. [[71s1 3TOTO KpaifHe BakHO, YTOOKI 1udpoBas orneparuoHHas MOJIEIb
ObUTa MHTETPUpPOBAaHA C OCHOBHBIMH omepanusiMu. COBMECTHOE HCIOJIb30BaHUE

npUObLIeH W YOBITKOB B IU(MPOBBIX W HEMU(PPOBBIX KaHATAX KPUTHUYECKU BAKHO
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JUIsL TIPEJOTBPAILEHUS HE3I0POBOM CTPYKTYPbl CTUMYJIHUPOBAHUSA, TIE KaxIbli
paboTaeT Ha CBOM OTAETbHBINA IU(POBOI OCTPOB.

B Momenu omucaHel TpU pacnpocTpaHEHHBIE STAJOHHBIE ONEPALMOHHBIC
mozenu. CieBa HanmpaBo: ACIEHTPAIM30BaHHAs ONEPalMOHHAs MOJIEb, B KOTOPOU
upoBblE MHULMATUBBI JCIEHTPAIM30BaHbI, HAlPUMEp, PHIHOK WM OpeHi ¢
pPa3BUTBIMH LU(PPOBBIMU BO3MOXKHOCTAMH. Opranuszanus HE cMmoria JoOUThCS
COTJIACOBAaHHOCTH M OTAAET MNPUOPUTET (PUHAHCHUPOBAHUIO M BO3MOKHOCTSIM,
HEOOXOUMBIM JUIsl paOOThl BCE KOMITAaHUU. JTO HaWMEHee 3pelias MOJENb, U €€
OOBIYHO MCHOJB3YIOT KPYMHbIE UTPOKU pbhiHKA. HekoTophie MOTyT yTBEp>KIaThb,
YTO B COBPEMEHHOM MHpE TaKas OlepaioHHasi MOJIeIb HEKOHKYPEHTOCIIOCOOHA.

B uentpe BHuUMaHusi — wmojuens lleHTpa mepemoBoro ombiTa, TAe 4YacTh
OpraHM3aly CTaHAAPTU3UPYET JyUIINe MPAKTUKH, TU3aiiH, 3HAHUS, MMPOIIECCHI, a
WHOTJIa U TEXHOJIOTHH, YTOOBI 00ECTIeUUTh COTJIACOBaHHBIN, A((PEKTUBHBIN U, B
ujeasne, BhICOKOd(PheKTUBHBIA Moaxod K padore. ['mobanbHbIe Majble U CpeHUE
OPEIPUITUS/3KCIEPThl KYPUPYIOT SKCIIEPTHBIE 3HAHUS WM aKTUBBI U pabOTaIOT B
NapTHEPCTBE C Pa3IMYHBIMH OM3HEC-TIOAPA3JICICHUSIMHU HaJl BHEAPEHUEM HTHX
uaei uar akTUBOB. OOBIYHO ATO MEPBBIN IIar OT OTCYTCTBUS IIUPPOBBIX MPAKTHK K
ux BHeaApenwuo [1,3].

[Ipeanonoxum, 4TO0 UUGPOBBIE IUAEPHI, KOTOPbIE TOOUIUCH PEATBHOIO
CO3aHUS [IEHHOCTH, MEePEIIst OT mepexoia OT MUPPOBOI peBOMIONNH K U(poBOIA
ONTUMHU3AIIMH, CMOTJIH JOOUTHCS 3TOr0 Oylarojaps M3MEHEHHUIO CBOSH IudpoBoi
OMepalMoOHHON  Mojenu. BapuanTel UHQPOBBIX  OMNEPALMOHHBIX  MOJENEn
CYIIECTBYIOT BO Bcex (opMax u MacmTabax: OT BHYTPEHHUX CTapTaroB U
BEHUYPHBIX KOMITAHUU JI0 MPOEKTHO-TIAT(HOPMEHHBIX TMOIAXOA0B, OMMOIATBHBIX
UT-texnonoruit, Holacrazy u camoynpaBienus (BcnoMmHuTe agile-Mozaenb
Spotify). B kpynaeix B2B-xomnanusix B Hacrosiiee Bpemsi MpeoOagaroT JBa

BapHaHTa OCHOBHBLIX OIICPpAllMOHHBIX MOIIC.HGI\/’II
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Macmrabupyemoie Agile-nmporpammbr, Takue kak LESS wu SAFe, rue
BHYTPEHHUE U BHEIIHME KOMaH/bl OPraHM30BaHbl HA OCHOBE POJEH, MPOIECCOB,
HepeMoHuil U apredakToB AN MaciiTabupoBaHus Agile-pakTUK B KPYIHBIX
OpraHm3aIysaXx. JTO O0eCneunBaeT CTPYKTYPHUPOBAHHYIO OCHOBY [JIsi pabOTHhI
opraHuzanuu B 0ojiee KPYMHBIX MAacIiTadax C IEIbI0 JOCTHKEHUS THOKOCTH U
COTJIACOBAaHHOCTH JCWCTBHI MEXIy pa3MMYHBIMA KOMAaHJAAMH U OTAETIaMH.
[TpoaykToopreHTUPOBaHHBIE THOKHE MPOrpaMMbI, B KOTOPHIX BHYTPEHHHE U
BHEIIHME KOMaHJbl, TPOIECChl M KYyJIbTypa CTPYKTYPUPOBaHbI BOKPYT
IPOAYKTOIEHTPUYHOTO ToaxoAa. [locTosTHHOE COBEpIIEeHCTBOBAaHUE M JOpaOOTKa
U(GPOBBIX NPOAYKTOB, KOTOPbIE MOTYT MpPEACTaBIsATH COOOM YTO YroJHO, OT
KOPIIOPaTUBHOTO BeO-caliTa M TMPUIOKCHHUA ISl BBIC3THOTO OOCITY>KUBAHUS IO
KIMEHTCKOTO TOpTajia, OCYIIECTBISIETCS HAa OCHOBE aHaimm3a M TUmote3 (T.e.
aHallu3a MCIIOJIb30BaHMS MPOAYKTAa B PEXKHUME pPeajbHOrO0 BPEMEHH, AAHHBIX O
Ipofakax W TMOBEACHHWH), YTO MPUBOAMUT K 3ayCKy HOBBIX WJIU YIYYIICHHBIX
(byHKIHI, HAITPAaBICHHBIX HA YIy4IICHHE O0IIEro KIMEHTCKOro ombita [2,4].

HezaBucumo oT BbIOOpa OMEpallMOHHON MOJENH, UUGPPOBHIE JIUICPHI
XapaKTePU3YIOTCS TOJICPKKON PYKOBOJICTBA Ha YpPOBHE COBETa IUPEKTOPOB U
HUKECTOSIIIIUX MHCTAHIIMK, a TU@POBbIE WHBECTUIIUA KOHCOJIUIUPYIOTCS B
IpOrpaMMBbl, YTO OOECIEeYMBAaeT CHHEPTHIO, MPEAOTBpallleHuEe IyOIUpOBaHUSA,
MacIITa0UpOBaHWE WHCOPCHUHTA, HAapallMBAaHUE BHYTPEHHUX BO3MOXHOCTEH U
oOI1iee CHIKEHUE 3aTpaT B ONpEAENIEHHBIX 00JIaCTsIX, T.€. CHUKEHHE HaKJIaJHbIX
pacxoloB MO CPaBHEHUIO C MPOEKTaMH, pabOTAIONIMMH MO TPUHIUITY «CTOT-
crapt-punnim». Ho camoe rmaBHOe — B 00eux MOJENsX Bce MUGPOBBIC YCUITUS
KOHCOJUAMPYIOTCSI C LENbI0 YCTAHOBJIIEHUs OoJiee YETKOM CBSI3U C OO0IUM
MIPOLIECCOM CO3/IaHMs LIEHHOCTH, T.€. Ha ypoBHe noptdens u nporpammsl B SAFe,
/1€ KOMMEpUECKHe LEIH TPAHCIUPYIOTCS B O3KIIOT IPOTrPaMMBl.

OnHako, Kak BHEIIHWW MapTHEpP MO BHEIPCHHIO, TaKXKe HAOIIOJaeTCs P

HEJIOCTAaTKOB KPYIMHBIX HHU(PpOBBIX mporpamMm, Takux kak SAFe. Omun wu3
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OUEBUJHBIX HEJIOCTAaTKOB — OIPOMHBIE HAaKJIaJHbIE PAcXOAbl Ha pPEaATU3ALUIO
KpynHoil mporpammel. [lonans mimanupoBanust Pl (MHKpeMeHT mporpammsl) ¢
yuactueM Oosee 50 denmoBek oOxomuTcsi Aoporo. Takxke BO3HHUKAaeT BOMNPOC,
JNEHUCTBUTENBHO JIU 3TU Nporpammsbl 3((EeKTUBHEE NMPOEKTOB; JAECUCTBUTEIBHO JIH
BBINOJIHEHO oOemranus Agile, 1 kakas ajlbTepHATHBA, €CJIU HE KacKagHas MOJEINb
pa3paboTku, cymectByer? J[BymMs OCHOBHBIMHU ABMXKYILIMMH CHJIAMU BHEJIPEHMS
KPYITHOMAcCIITa0HBIX ~ MPOrpaMM,  IO-BUJUMOMY,  SIBJIIIOTCS ~ MHCOPCHHI,
OOyCIIOBJICHHBIM NPU3HAHUEM TOTO, YTO LHU(PPOBBIE TEXHOJIOTHH CTAHOBATCS
YaCThIO SPA, U PACTYILEH CI0KHOCTBIO U 3aBUCUMOCTBIO LIU(PPOBOM 3KOCHCTEMBI,
KOTOpO 0O0JIbIlle HEBO3MOXKHO YIPABIATh U3 OTACIBHBIX IU(PPOBBIX OCTPOBKOB U
npoekToB [1,3,4].

[Tockonmbky 1H(pOBBIE TEXHOJOTHHM BCE OONBIIE HMHTETPUPYIOTCS C
OCHOBHBIMU OITI€palsiIMU, PYKOBOACTBO KOMMaHMH TpebyeT Oosiee BBICOKOTO
YPOBHSI TIPO3pPavyHOCTH B BOIPOCaxX CO3AaHMsI LIEHHOCTH. [l pykoBoauTeneu
BBICILIETO 3BEHA, 3aHUMAIOIIUXCS LUQPOBBIMA NPUOBUIAIMH U YOBITKAMH,
CBSI3BIBAIONITUMU YPOBHHU 1-3 ¢ ypoBHEM 4, KIIFOUEBBIM MPUOPUTETOM JIOJIKHO OBITh
4EeTKOE U U3MEPUMOE co3/laHue IeHHoCcTH. KoHeuHo, On3HeCc-KeiChl COCTaBISIOTCS
JUISL TOTO, YTOOBI CBSI3aTh MHBECTHUIIMU C CO3/1aHHeM IeHHOCcTU. Ho Ou3Hec-keichl B
3HAYUTENIbHOM CTETeHW OCHOBAaHbI Ha OOCIIAaHUAX, TMPEANOIOKEHUSIX U
oxugaausx. CremyeT MNPeArnoiIoXuTh, YTO MO Mepe TOro, Kak KOMITaHWUU
NepexoaT K HU(PPOBOM ONTHUMM3AIMK W CO3/al0T OINEpaliOHHbIE MOJEIH, B
KOTOPBIX IU(POBBIE TEXHOJOTHH SBISIFOTCS HEOTHEMJIEMON YacThi0 OCHOBHBIX
orepaiuii, moTpeOyrTcsl HOBBIE YPOBHU IMPO3PAYHOCTH B BOMPOCAX CO3JAHUS
LHEHHOCTU. BpoxHOBeHHWE MOXHO 4YepnaTh Yy WIPOKOB, 3aHUMAIOIIMXCS
UCKITIOYUTENFHO AJIEKTPOHHONW KOMMEpPIUEH, T/ie OM3HEC-pelIeHUs] U YIy4IIeHUs
IPOAYKTOB NMPUHUMAIOTCS HA OCHOBE JIAHHBIX B PEXKHME PeajbHOr0 BPEMEHH, TO

€CTh JJAHHBIX O MPOJaKax M MOBEACHUSCKUX JTaHHBIX [2].
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B coBpeMeHHOM OBICTPO MEHsIOLEMCS HU(PPOBOM MHUpE KIIHOY K yCHEXy B
chepe B2B kpoercs B Oonee mparMaTHYHOM IMOAXOJE: MpuUopuTeTe HU(poBOi
ONTUMU3AIMKA HAJ JecTaOuin3anuei (Wiu, cKopee, B THIATEIHPHOM OCO3HAHHOM
NoAX0/ie K paboTe ¢ TeM WM MHBIM). Ipyrumu ciioBamu, mudpoBas MoAaepiKKa
(onTuMU3aIs) BakHee TU(POBBIX HHHOBAIWH ( JecTaOuM3aIiys ).

Hab6mronatorcs 3HAUMUTEIbHbIE M3MEHEHHS B Pa3BUTHUM LUDPOBOIL
Tpancopmarinu B cepe B2B-npousBoactBa. TemMa «mepesoMHBIX MOMEHTOB)
npunuia u yma, 1 B2B-koMmmanun coxpaTwid OOJBITMHCTBO COMYTCTBYIOIIUX
HU(POBBIX MPOEKTOB. YCIElHble MU(POBbIE MPOEKTHl U MPOAYKTHI SIBISIOTCA
YaCcThI0  ONTUMH3AIMM  OCHOBHBIX  OIEpalldil, HampuMep, SJICKTPOHHOU
koMmmepuu. Ilockonbky M(pOBbIE TEXHOJOTMU CTAHOBATCS BCE Ooree
HEOTHEMJIEMOM YacThbl0 OCHOBHOTO Omu3Heca OoibmuHCTBA B2B-xommanuid,
oTepalMoHHasl MOJIEJb JIOJKHA OBITh COOTBETCTBYIOLIMM 00pa3oM MEpPEeCMOTpPEHA.
Co3nanue NpaBUIBLHOM OINEPAIIMOHHOW MOJIEIU, B KOTOPOM IU(POBOM OIBIT
SIBJISIETCS. HEOTHEMJIEMOM YacThiO, a HE UYKEPOJHBIM 3JIEMEHTOM, MOXKET CTaTh
pematonM  GaKToOpoM, OTIMYAOIINM JUACPOB MUPPOBONW OTpaciu  OT

OTCTAOIINX.
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