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AHHOTAIUA

Hacrosiias craths mocBsieHa U3y4eHHI0 OCOOCHHOCTEHM MPaKTUYECKON peann3aliu
HeTHOTpaduu B 00JaCTH MapKETHHTAa — METO/Ia aHaJIM3a MOBEICHUS OTpeOuTeeH B
OHJIaH-TIpocTpaHcTBe. HeTHorpadwmst mo3BosisieT wuccieoBaTh MHEHUE IEJICBOM
ayJIUTOPUHU, BBISBIISITH CKPBIThIE TOTPEOHOCTH MOTHUBBI U OKHUIAHUS, (POPMUPYIOIIHE
MOTpeOUTEIHCKHUE TIPEANOYTEHUS. B cTaThe paccMaTpuBarOTCs MPAKTHUECKUE KEHCHI
OPUMEHEHUsI HETHOTpaUuecKoro MoaXoJa B POCCHUUCKUX KOMIIAHMSX C LIEJbIO
NOBBIIIEHUS A()PEKTUBHOCTH MApPKETUHTOBBIX PEIICHUN W YJIY4YIICHUs Ipoliecca
B3aMMOJICUCTBHS C 1IeTeBOM ayautopueit. [Ipumeps! wmocTpupyrot 3P heKTHBHOCTD
HEeTHOTpaduy Kak HHCTPYMEHTA AaHAJIUTHUKH M TO3BOJISIOT ClIeJIaTh BBIBOJABI O
1E7IeCO00Pa3HOCTH W BBICOKOW TEPCIEKTHBE NaJbHEHIIEro pa3BUTHS METOJa B

yCIIOBUSIX TU(PpOBU3AITUH.
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Abstract

This article is devoted to studying the peculiarities of practical implementation of
netnography in marketing — a method for analyzing consumer behavior in online
space. Netnography enables exploring target audience opinions, identifying hidden
needs, motives and expectations that shape consumer preferences. The paper examines
practical cases of applying the netnographic approach in Russian companies aimed at
enhancing the effectiveness of marketing decisions and improving interaction with the
target audience. The examples illustrate the efficiency of netnography as an analytical
tool and allow drawing conclusions about its appropriateness and high potential for

further development in the context of digitalization.
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CoBpemeHHOE  OOIIECTBO  MOTpeOUTENE  XapakTepu3yercss  aKTHUBHBIM
HCIIOJIb30BAaHUEM HMHTEpPHETa C LEeNbI0 KOMMYHHKAIMM, IMOMCKa HH(OpMAaLuu o
TOBapax, OOMEHa MHEHHUSIMHU M OINBITOM HCIOJIb30BaHUS MPOIYKTOB. Merton
HeTHOTpaduu, NpeIokKEeHHbIH TakuM aBTopoM Kak P. Ko3uner, pazBuBaercs ceroans
Kak 3((EeKTUBHBI WHCTPYMEHT HCCIEIOBaHMS IMOTPEOUTENHCKOTO IOBEJCHHUS B
onnaitH-nipoctpanctee [10]. Ero cyre 3akmodaercss B HaONIONEHWH 34
JMHAMUYECKUMU TPOLIECCaMH B3aMMOICUCTBHS MEXKTY MOJIb30BATENISIMU Pa3IMYHBIX
mw1atGopM B CETH W aHANU3€ BBICKA3aHHBIX MHEHUW OTHOCHUTEIHHO MPOAYKTOB H
ycayr. Meroponoruss HetHorpaduu Oasupyercs Ha TIIyOOKOM TMOTpY>KEHHU
UCCIIeIOBATeNIl B H3y4aeMoe COOOIIECTBO, H3YyYEHHHM COOOILEHHUH, OT3BIBOB,
KOMMEHTApUEB H OOCYXICHMI TmoJb30Barenedd, (opManu3anuu MOTydCHHOU

nH(}OpMaIUU U TOCIEAYIOIEM CUCTEMAaTHUYECKOM aHAJIN3€ MOJYYEHHBIX PE3yIbTaTOB
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[1]. [IpumeHeHne qaHHOTO MeTO/Ia 00ECIIeYHBACT MOTyUYeHHE YHUKAIBHBIX HHCAHTOB
0 MOTPEOHOCTSX, 0’KUJIAHUSIX U MPEANOUYTEHUAX 1IEJIEBBIX CETMEHTOB, UTO OTPAXKAETCS
B HAay4HBIX TpyJax Takux aBTopoB kak B.O. ®emopos [7]. O.H. Kaiitsouau [1], E.B.
XosaHoga [8].

[IpakTka MOKa3bIBAa€T, YTO MEKIYHAPOJHBIE M POCCHUIICKHE KOMIIAHUH BCE
aKTUBHEE BHEJIPSIOT METOAbl HETHOTrpapuu JUisl W3YyYEHUs CBOEH ayJUTOpHH.
PaccMOTpUM ~ HECKOJIBKO  HPUMEPOB  YCHEUIHOTO NPHUMEHEHUS  AJIEMEHTOB
HETHOropau4eCKUX UCCIEOBAaHUM Pa3IMUHbIMU NIPEANPUATUIMHU.

Tax, aBTomoOMIbHBIN KOHLIEpH «LADA» akTUBHO NpPUMEHSET HETHOTpauio
g cObopa oOpaTHOM CBsA3M OT aBTOBNaAenbleB. [lo MaHHBIM KOMIIAHMM Ha
ONPENEICHHOM J3Talle MOHUTOPUHI YIIOMHHAaHHM B CETH II03BOJIMI BBIBUTH, YTO
OOBEKTUBHBIE XapaKTEPUCTUKH aBTOMOOMIISA, TaKHe KaK JAM3ailH, Ka4ecTBO, YA0OCTBO
HE BCeT/a SABISAIOTCS KIF0UYEBBIM (pakTopoM. OCHOBHBIE aCNIEKThI HEA0BOIBCTBA UMENH
OTHOLIEHWE K  COCTABJLIIOLUIMM  CEpPBHCA:  HEBEXJIMBO  BCTPETWIH,  HE
npouH(OPMUPOBAIM O HAJMYUK MOJIEIEH, CBOEBPEMEHHO HE IEPE3BOHWIN WM
OCTaBUJIM cooOleHue 6e3 orBera. Ha OCHOBaHMH 3TOro perysisipHO IPOBOAUTCS
paboTa ¢ MeHeIKepaMH B HAIIPaBJICHUH YeJIOBEUECKOT0 (PakTopa C LENbI0 YBETUUCHHS
MOJIOXKUTEIILHBIX OTKJIMKOB MOTPEOUTENCH U YKpEIJICHUs ToBepue K OpeHny [4].

dapmalieBTUUECKask CETh MHTEPHET-ANTEK «3/1eCh ANTEKa», BOCIOJb30BaBIINCh
METOJIOM HeTHOrpaduu, OIpenenayia OCHOBHYIO IUIOHIAAKY JJsi OOIIEeHus c
MOKyHaTeJsIMU M TOJy4YeHus OOpaTHOM CBSI3M, KOTOpPOM CTal IOUCKOBO-
uH(pOpMallMOHHBIN TeocepBuC «SHaekc.KapTel» — UMEHHO 37ech NOTpeOUTEH
aKTHUBHO OCTaBJSUIM OT3bIBBI. lIpoBens aHanu3 OT3bIBOB, KOMIIAHWS YCTaHOBHJIA
rJIaBHbIE TMPUYUHBI HEJOBOJIbCTBA KIMEHTOB, co3faja 3(P(EKTHUBHBIE AITOPUTMBI
pearpoBaHds Ha KPUTHKY W NPEJIOXKHIA MEPBl MO YCTPAHEHUIO HEIOCTATKOB.
HUrorom crama 3aMeTHas TO3UTUBHAs JWHAMHUKA: TOBBICWJIACH  CTENEHb
YAOBJIETBOPEHHOCTH TMOKYIMATENEH U YJIYUIIWJICS PEUTHHI anTeKd Ha MOIYJSPHBIX

pecypcax ¢ OlleHKaMu U KOMMeHTapusMu [6].
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Ceronnst st 3G(EKTUBHBIX TOKa3aTelel AesTeIbHOCTh Ba)KHO, YTOOBI O
KOMIIAaHUH TOBOPHJIM OOJIBIIOE KOJMYECTBO MOJIH30BATENEH B MOJIOKUTEIBHOM KITIOUE.
be3ycioBHO MMeeT MeCTO HEKOTOpbId OalaHC TMO3UTHUBHBIX M HETaTUBHBIX
KOMMEHTapUEB, TaK KaK OMpEeeICHHas OIS HEAOBOIbCTBA KAKUMU-THOO0 aceKTaMH
TOBapa WJIM CEepBHCa CIIOCOOHA YBETUYMUTH OBEpUE Ipyrux mnorpedurteneil. U B
JIOTIOJTHEHUE K 3TOMY UMEET MECTO SMOIMOHAIbHASI TOHAJIbHOCTh 00paTHOM CBsi3u. B
JAHHOM KOHTEKCTE IOSICHUM, YTO OT3BIBbI, HAINOJHEHHBIC SIBHBIM 3KCIPECCUBHBIM
HEraTMBOM HWJIM HA00OPOT BBIPA3UTENIbHBIM OJAronpUsTHBIM MHEHUEM IPHUBIIEKAIOT
Oonpmee BauManue [5]. Kommanus mo mpousBoAcTBY OBITOBOW TeXHUKH «JlapuHay
CTOJIKHYJIACh C CUTYyalel HEOOIBIIOTO KOJTUYECTBA YIIOMUHAHUIN U UX KOHTEKCT ObLI
HEHUTPAJIbHOTO WM OTPUIIATENILHOTO XapaKTepa, TaK KaK MOTpeOUTETu CpaBHUBAIH
OpeHI ¢ 3apyOCKHBIMH aHAJIOTaMH 3a4aCcTyl0 C HETaTUBHOW  CTOPOHBI.
COOTBETCTBEHHO MEPBUYHOE NPOBEJICHUE HETHOIPAPUYECKOTO HCCICAOBAHUS B
JAHHOM CJIy4ae MpPOJAEMOHCTPUPOBAIO HEOOXOJUMOCTh pPabOThl B HapallMBAHUU
MOJIOKUTEIBHBIX OT3BIBOB. C 3TOM 1IEIIBIO CPEIH JOSTBHBIX KIIMEHTOB OBLIIN BHEPEHBI
MEPOTIPUATHUSA 110 CTUMYJIMPOBAHUIO OT3BIBOB. B pe3ynbTaTe yinyulmimuch MoKa3aTenu
MPO/IaX U PEIyTalnsl KOMITAHUU Ha POCCHIICKOM PhIHKE OBITOBBIX TPUOOPOB [9].

bpenn ToBapoB mo yxonmy 3a nomom «Jlomectoc» oOpatuics K METOLY
HeTHOrpaduu NpH BBIBOJE HA PHIHOK HOBOT'O MPOAYKTA ISl YOOPKH C COAEpKaHUEM
npobuotukoB.  MccrienoBaHue — CrOCOOCTBOBAJIO  TMOHMMAHUIO — BOCHPUATHSA
M0JI30BATEJISIMU TTPOOMOTHKOB B KOHTEKCTE YOOPKH, IOMOTJIO ONPENEIUTh HOBBIC
CETMEHTHI 1IeJIEBOI ayTUTOPUH, Cpear KOTOpbIX Ha B2C-pbIiHKe BBIACTUIN CETMEHTHI
«MaMbl» M «IKOTOJMKH», a TaKXKe BBICTPOUTH JAIbHEHIIYI0 KOMMYHHUKALIUIO C
aKIIEHTOM Ha o00pa30BaTeNbHBIA KOHTEHT JJisi MOTEHLUHMAJIBHBIX MOTpeOuTesei.
WHTepecHbIM MHCAUTOM NpUMEHEHUsi HeTHOrpaduu crajgo GOpMUPOBAHHWE HOBOTO
HalpaBJICHUs [JI1 peajn3aluu Mnpoaykrta — B2B-cermeHT, KOTOpBIN COCTaBUIU
MEJUIUHCKHE LIEHTPhI U CAJIOHBI KPACOTHI, T/I€ BBICOKOE 3HAUEHUE MPUAAIOT YOOPKE C

OBITOBOI XMMHEH Ka4eCTBEHHOIO U 0e301macHoro cocrasna [3].
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denepanbHas po3HudHas cetb Familia OGmaronmapst smemeHTamM HeTHOTrpaduu
dbopMupyeT TOYKH POCTa KJIMEHTCKOTO CEpBHCA, KOMIUIEKCHO OLIEHHBAET KayeCTBO
oOCiTy’KMBaHUs, OIpeneseT TpeHAbl B pureiie. [lyrem ycTpaHeHUs OCHOBHBIX
MPUYMH HEeTaTHBa, OOHAPYKEHHBIX B OT3BIBAX BO BPEMsI PETYJIIPHOTO MOHUTOPHHTA,
ylaercs yAepkKUBaTh M O0OECHeYuTh pOCT pEHTHHIa Mara3uHa Ha BEIyIIUX
reocepBucax. A BHEJIPEHHAs HA OIPENEICHHOM J3Tale Pa3BUTHS CUCTEMA OOpaTHOM
CBS3M OT TpelacTaBuTeNs OpeHpaa, MO3BOJIAET O0ECHeYUTh KaXIblil OT3bIB
CBOEBPEMEHHBIM OTBETOM, YTO pacrnoyiaraeT K (OPMHUPOBAHUIO JIOJITOCPOYHBIX
OTHOIICHHH C TIOTPEOUTEISIMHA U YBEITHUEHHIO OOIIETO YPOBHS JIOSUILHOCTH. [2].

Netflix ucmonb3yer smeMeHTH HeTHOTpadUM, aHANU3UPYST OLUEHKHA U OT3BIBBI
MOJI30BATENIC C IEJbI0 MPUHATHS MAJbHEHIMX pPEIIeHUH B 00JIaCTH TOBapHOM
MOJIMTUKU: Kakue (UIbMBI, Cepuaabl CTOUT BBIYCKaTh, MPOMAJIEBATh, a KakKHe
HaIpaBJICHUs] KOHTEHTAa HE NPEACTaBIsITh Ha Iuiargopme. IlomMmumo 3toro, naHHbIE
HETHOIpapUUECKUX  MCCIEAOBAHUKA IOMOrarT (OpMHUpPOBaTh PEKOMEHAALNU
IIPOJTYKTOB MOJIb30BATENSIM.

[IpuBeneHHblE  OpUMEpBl  HAMVIAHO  JAEMOHCTPUPYIOT — IPEUMYIIECTBA
HETHOTPapHUUECKOro METOa UCCIeI0OBaHuUs, KOTOPbI, B CBOIO OYepe/b, CTAHOBUTCS
JCHCTBEHHBIM MHCTPYMEHTOM JJIsi NpeJCTaBUTeNlel OM3HEeca, 3aMHTEPECOBAHHBIX B
NOBBIIIEHUHA 3(P(HEKTUBHOCTU CBOEH JEATEIBHOCTH M OOECHEYEHUH YCTOMYHMBOIO
pocta. PerynspHblii aHanu3 METOIOM HETHOTpadUU MO3BOJSET «YCIHBIAThY, YTO
TOBOPSAT MOJB30BATENU, MPUHUMATh BEPHBIE PEIICHHS] B MOJUTUKE KOMMYHUKAIUH.
OTOT MHCTPYMEHT CIOCOOEH 3HAYUTEIBHO YCHIINTh MO3WULUU KOMIAHUN Ha PBIHKE,
oOecrnieunBasi TNIyOOKHUN KOHTAaKT C aylIUTOpUEH U CBOEBPEMEHHOE YJOBJIETBOPEHUE

3aMpoCcCOB MOTPEOUTEIEH.
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