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AHHOTAIIUA

B cratee paccmarpuBaercs mpoOiiemMa MO3WIMOHUPOBAHUS MPEANPHUITHI Majoro
OousHeca B chepe moauMrpapuUecKux YCIyr B YCIOBUAX HECTAOWIBHOTO PBIHKA C
BBICOKMM YpPOBHEM KOHKYypeHIuu. l[lozurnmonupoBanue sBisieTcss 3()QPEKTHBHBIM
WHCTPYMEHTOM BBIICTICHUS MUHHU-TUNOTpaduil cpeau KOHKYPEHTOB. PaccMOTpeHbI
OCHOBHBIE 3JIEMEHTHI NTO3ULIMOHUPOBAHHUS: 3HAHUE LIEJIEBOM ayJUTOPUU, YHUKAIIBHOE
TOProBOE  IPEIIIOKEHHUE, KOHKYPEHTHBIE  IMPEUMYIIECTBA  MPEANPUSATHS.
[IpenacTaBnensl MpakTHUECKWE PEKOMEHAANWHM IS  MHUHHU-THNOrpaduii 1o
dbopmupoBanuo YTII u cTparerns NO3WLIMOHMPOBAHUS, BKJIIOYas: pa3pabOTKy
rHOKOM 1I€HOBOM TMOJUTHUKHU; BHEAPECHHE MPOrpaMM JIOSIIbHOCTH; HCIIOJIb30BaHUE
WHCTPYMEHTOB OHJIAaWH ¥ OQJailH TPOJBIKCHUS;, CO3JaHUE 3aITOMHUHAIONTUXCS
dbopmynupoBok YTII, momgu€pkuBarommx MNEPCOHATUUPYIONIUN TMOIXO0 PEIICHUS

po0sieM KIMEHTOB.

KaroueBble cioBa: pbIHOK, MUHHU-TUNOTpadus, MO3UIMOHUPOBAHME, PEKIAMHAS
noaurpadus, KOHKYpEeHTHOE IPEUMYIIECTBO, YHUKAIBHOE TOPrOBOE Mpe IokeHue/
POSITIONING MINI-PRINTING HOUSES IN A COMPETITIVE MARKET: A
STRATEGY FOR SUCCESS
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Annotation

The article examines the problem of positioning small businesses in the field of
printing services in an unstable market with a high level of competition. Positioning
Is an effective tool for distinguishing mini-printers from competitors. The main
elements of positioning are considered: knowledge of the target audience, unique
sales offer, competitive advantages of the enterprise. Practical recommendations for
mini-printing houses on the formation of a USP and positioning strategy are
presented, including: the development of a flexible pricing policy; the introduction of
loyalty programs; using online and offline promotion tools; creating memorable UTP

formulations that emphasize a personalized approach to solving customer problems.

Keywords: market, mini-printing house, positioning, advertising printing,

competitive advantage, unique sales offer

CoBpeMeHHbIE XO3SHUCTBYIOIINE CYOBEKThI BEAYT JACATEILHOCTH B YCIOBHSIX
HECTAaOMJIBHOTO PHIHKA, KOTOPBIA XapaKTEPU3YETCs] BBLICOKUM YPOBHEM KOHKYPEHIIUU
MEXKJYy UTPOKaMU, MPOJAYKTAMH U UCTOJIb3YEMbIMU TEXHOJIOTUSIMU, U3MEHYUBOCTHIO
MOKYNATENbCKUX TPEANOYTCHUH, YCUJICHHEM TpeOOBaHMIM 3aKOHOAATENbCTBA K

Ka4yeCTBY TOBApPOB U YCIIYT.
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Jlnst mpennpusituii 0001 cepbl AESITEIBHOCTH, BHE 3aBUCUMOCTH OT €r0
pasmepa (KpyHHbIA, CPeIHUN WM Maliblii OU3HEC), BOMPOCH MPEICTABICHUS CBOEU
OPOJAYKIIMM M YCIYT CTAHOBSATCS aKTyaJIbHBIMHM W TPEOYIOIIMMHU TMOCTOSIHHOTO
pa3BUTHSI.

D. Paiic u JIx. Tpayr omnpenensitorT MO3UIIMOHUPOBAHUE KaK «HUCKYCCTBO
(dbopMHUpOBaHUS B MEHTAJILHOM MPOCTPAHCTBE OTPEOUTENSI YETKOTO MECTa MPOAYKTa
OTHOCHUTEIIFHO KOHKYPEHTHBIX aTbTepHATUBY [1]

«ITo3uIMoHNpOBaHNEe — 3TO NPOLIECC OMPENEICHUs] MecTa U POJU TOBapa,
yCiIyrd, OpeHJa WM KOMIIAHWM Ha PBIHKE OTHOCHUTEIHHO KOHKYPEHTOB. Takike
MO3UIIMOHUPOBAHUE — OTO (OPMHUPOBAHHUE TIOJOXKUTEILHOTO BOCIPHUATUS Y
noTpeduTeNneil yepe3 YHUKaIbHOCTh MPEUIaraéMoro Mnpoaykra M NpeuMyIecTBa B
CpaBHCHHH C aHaJIOTaMm» [2].

[TozunmonupoBanue, oOecreunBaroniee ycrnex MNpearpusiTuio,  BCeraa
WHIVBHUAYAJIbHO, YTO ABJISETCA €r0 KOHKYPEHTHBIM IIPEUMYIIIECTBOM.

[Ipeanpusituisi, oka3pIBatoOmue TUTIOTPA(CKUE YCIyTH, BEAYT ACSITEIBHOCTh Ha
pbiHKe nosurpapuieckux ycayr. [lomurpadgus GyHKIMOHUPYET MO OOIIMM 3aKOHaM
pPBIHKA, KOTOPBIA XapaKTEPHU3YyEeTCS BHICOKUM YpPOBHEM KOHKYypeHUHH. OCHOBHBIMU
CErMEHTaMH TOBAapHOM MPOAYKUWU SBISIOTCA: YMAKOBKM M JITUKETKH; KHIKHAs
NPOYKIHUS;, XKypHaIbl U mnepuoauka. CiemayeT OTMETHTb, YTO B JIaHHOW cdepe
NEATETLHOCTH (QYHKIIMOHUPYET OIPOMHOE KOJMYECTBO MPEANPHUATHN, OTHOCSIIUXCS
K MajgoMmy OusHecy. Ha gaHHOM pBIHKE CBEpXIPHUOBUIM PEAKOCTb, CPEIHSS
peHTabenbHOCTh OM3HEC-TIPOLIeCCOB B MHUHHU-THNOTrpadusx He mpesbimiaeT 4-5%.
OCHOBHBIE YCIYTH — U3TOTOBJIEHUE PEKIAMHON MTPOTYKIIHH.

HeobxoaumocTh MCHOJIB30BaHUSI PEKJIAMHON MOJUTrpaduyecKod MpOoTyKIUU
(monmurpadudeckux yciuyrax), TaKOW Kak: JUCTOBKH, OYKIJIEThI, BU3UTKA M T.II.
NOSIBJISIETCA 'y KaXJ0W PBIHOYHOTO CYOBEKTa, MOATOMY OpraHU3alMM HAuYMHAIOT
MOUCK PEKJIAMHBIX KOMIIAHUU, KOTOPbIE CIIOCOOHBI MPEAOCTaBUTh UM 3THU YCIYTH.
Kak mokaspIiBaeT cTaTHCTHKA 3alPOCOB B MOMCKOBOW cucTeMe «SIHmekc» [4], 3aka3bl
peKJlaMHOM monurpaduu SBISIOTCS BBICOKOYACTOTHBIM 3allpOCOM U CIPOC Ha Hee

BBICOKHﬁ, COOTBCTCTBCHHO, BOIIPOC IMO3UMIHMOHHUPOBAHUA OpPraHHU3dallMK HA PBIHKES
BeKTop 3KOHOMUKM | www.vectoreconomy.ru | CMU 31 Ne dC 77-66790, ISSN 2500-3666




2026
3 3 Ne2
S/IEKTPOHHbIA HAYYHbI }KYPHAT «BEKTOP SKOHOMMKM»
peKIIaMHON  MOJUTpa@UUecKOr TPOAYKIIMA CTAHOBHUTCS KIFOUEBBIM ACIEKTOM
CTpaTEruM ycrexa.

KoHuenuus yHuKaJIbHOCTH TOPTOBOTO MPEJI0KEHUS NpuHaaie:xkut P. Puscy.
VYuukansHoe ToproBoe mnpenioxenue (YTII) — 3To crpareruss OpoaBHKEHUS
TOBapa/ycilyTd, TNPeIOoCTaBIAIOMIas BO3MOXHOCTh BBIJCIUTh MapKy H3 psaa
AHAJIOTUYHBIX B MOTPEOUTEIBCKOM OTHOIICHUH [5].

Tunorpadckuii pHIHOK CIOXKHBIM M MHOTOCIOWHBIM. 3aKa3uyuKaMu YCIIyT
ABJISIIOTCS Kak MPENNpHUSATHS W OpraHu3alMd, TaK M KOHEYHbIE MOTPEOUTENH.
Pa3paboTka mO3UIIMM Ha pHIHKE JOJDKHA YYUTHIBATH OCOOCHHOCTH IIEJIEBOM
aynuropun. MuHH-TUTIOTpaduu, KaKk MPaBHUIIO, OKA3bIBAIOT YCIYTU HA phiHKax B2B u
B2C. OcHOBHBIMM KJIMEHTaMU SIBJISFOTCS MPEANPUITHS MaJOro OM3HECa U YaCTHBIC
3aKa34yukd. JlaHHBIA PBIHOK [JISI MHHU-TUNOTpA(Uil SBISETCS NEPCIEKTUBHBIM,
IIOCKOJIBKY COBpPEMEHHAsl JIOTMCTHKA MPEJICTABISET BO3MOKHOCTh COTPYJHHUYATH C
KJIINEHTaMU U3 IPYTUX PETUOHOB CTPAHBI.

C uenpto pa3paboTku 3PGHEKTUBHON TMO3UIUU HEOOXOIUMO PACCMOTPETH
HEIMOCPEACTBEHHO PEAIN3YEMBI MPOAYKT HA JaHHOM pPBIHKE - PEKIAMHYIO
noymrpadudecKyro Mpoayknuio. Pekiamuas mnonurpadguss — 3TO TedaTHAS
NPOAYKIMS, HANpaBICHHAs Ha pEKIaMy KOMIIAHWHM, HENOCPEACTBEHHO MPOLECC
pOU3BOJACTBA TNoyurpaduu — 3TO yciyra. Pexnamuas nonurpadus (Opolropsl,
dmaeppl, katayorw, aQuIM, BU3UTKH W T.II.) OTJIMYAETCS OT IMPOU3BOACTBEHHOMU
nonurpaduu (Tapa, ynakoBKH, JJIOTOTHIIHI).

Jloist 1eseBoi ayuTOPUN MUHH-TUTIOTpaduil 3HAYCHUE UMEET IKCKITFO3UBHBIN
nonxonq u ueHa. Co cropoHsl Majoro Ou3HEca CIOpOC  OIpenessieTcs
HE3HAYUTEIBbHBIMU O00bEMaMU, Y4ETOM CHEHU(PUKH ESITEIHbHOCTH, TAKXKE BaXKHA
BU3yalIN3alUsl U TOJOXKUTEIbHBIE 3MOIMU OT CEPBUCHOrO OOCTyKMBaHHs. BaxkHO,
y100bl YHTII ObL10 MOHSTHBIM JUISI HOTEHIIMAIbHBIX KIMEHTOB.

YHHUKaTbHOCTH TOPrOBOTO IPEAJIOKEHUSI MUHH-THTIOTpaduii -
HaIpaBJICHHOCTh Ha pelleHre MTPoOJIeM KIHEHTA.

Jns mpennpusitTuii Majgoro OW3HECA, OKAa3bIBAIOIIMX TUIOTpadCKUE YCIyTH,

pa3paboTKa CTpaTeruyl MO3UIIMOHUPOBAHUS SIBIISIETCS HEOOXOJAMMOCTHIO. Y CIIenTHas
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CTpaTerus MO3UITMOHUPOBAHUS TPeOYeT pa3pabOTKH CISAYIOMUX JIEMEHTOB: 3HAHUE
MOTCHIMAJIBHON ayJIUTOPHUH, YHUKAIBHOCTh TOPrOBOIO TMPEIAJIOKEHHUS, a TaKKe
HAJIMYMS KOHKYPEHTHBIX MpeumyIiects [6].

B pa6ore bymarckoii [1.B. oTMedeHbl OCHOBHBIE COCTaBIIAIONINE YHUKATHLHOTO
TOPTrOBOTO PEAJIOKEHHUS MPEANPUATHN noJUrpapu4ecKoro OusHeca:
XapaKTEPUCTUKU  MPOAYKIIMM U  OCOOEHHOCTH  IMpoliecca  MPOU3BOICTBA.
YHUKQIBHOCTh, OPUEHTHUPOBAHHAs HA NPOU3BOACTBEHHBIA MPOLECC, BKIOYAET
rapaHTUIO KayecTBa MeyaTH M OOCITY>KMBAHUS KIMEHTOB, UHAMBUAYAJIbHBIN MOIXO/,
WHHOBAIIMOHHBIC U TIEPEIOBBIC TEXHOJIOTHH B pa3pabOTKe. Y HUKAIBHOCTh HTOTOBOTO
MPOAYKTa aKIIEHTUPOBAaHA HA HKOJOTUYECKON OTBETCTBEHHOCTH (WJIM COLMAIBHOU
OTBETCTBEHHOCTH)  MPOAYKIMHU, €€  OACTETUYECKOM  BUIE U  JU3aiiHe
(mpuBnekarenpHOCTH [3].

B xope wuccienoBaHusi MpOBEAEH 3KCHEPTHBIA OMPOC COOCTBEHHMKOB MHH-
tunorpaduii, npeWcTByromux Ha pbeiHKe KupoBckoil oOnactu, 1o Bompocam
CBSI3AHHBIM C XapakKTEPUCTUKAMHM BBIMIYCKAEMOM TMPOAYKIMHA, KOTOPHIE HMEIOT
3HAYEHUE [JIs1 KIMEHTOB. B pe3ynbrare BBISBICHBI KPUTEPUU YHHKAIBHOCTH
TOPrOBOTO TPEIJIOKEHUS [JIsl TPEINPUSATANA Majoro OW3Heca: 3KCKIIO3UBHOCTH
NPOAYKIMU, 1I€Ha, CPOKM BBINOJIHEHUS 3aKa3a, TakkKe ObLJI0 OTMEUYEHO
HEOOXOJMMOCTh  CEPBUCHOTO  COMPOBOXKJICHMS, CBA3aHHOTO C  OTCYTCTBHEM
HEOOXOJMMOCTH TIOCEIIEHUS MUHHU-THMNOrpaduu, T.€. 3aKa3, €ro COIVIACOBAHHE M
pELIECHHS] BOIPOCOB IOCTABKU B OHJIAH-PEKUME.

CoOCTBEHHUKH MUHU-TUTIOTpadUii TakXKe OTMETIJIH, YTO BO3HHKAIOT
CJIO)KHOCTH B KOPOTKOM M CHJILHOW (hOPMYIHPOBKE 00 YHUKAIBHOCTH CBOMX YCIYT,
JU1st ”HPOPMUPOBAHUS LIEJIEBOM Ay TUTOPHUHU.

[TockonpKy pexkiiamMHas TPOAYKLUMS SBISETCS HMHCTPYMEHTOM PELICHUS
npoOJieM KJIMEeHTa, COOTBETCTBEHHO BpPEMsl MCIIOJIHEHUS 3aKasa SIBJISIETCS OJHHUM U3
OCHOBHBIX KPUTHYECKMX (DAKTOPOB JJIs 3aKa34MKOB. MuUHM-THHOTpadus I0HKHA
nH()OPMUPOBATH KIMEHTA O TIPEACKA3YEMbIX CPOKaxX BBITIOTHEHUS 3aKka3a («IledaTs 3a

24 4qacay, «Ycneere K ae/naiiHy»). C yueToM BpeMeHH HE0OX0auMO pa3padaThiBaTh
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LIEHOBYIO CTpaTEruio, T.€. LI€Ha MOET BapbUpPOBATHCS B 3aBUCUMOCTH OT CpOKa
WCIIOJTHEHUS 3aKa3a (CTaHaapT, SKCIPECC, YIIbTPa).

ToproBoe mnpeaIoKEeHHEe MHUHHU-TUNOrpaQuu MPEAnojaraeT YHUKaJIbHOCTD,
CBS3aHHYI0 C HECTAaHJAPTHBIM pEIIeHUEM, KOTOPOE YUYWUTHIBAET CrHenuduxy
OpOAYKIMU WM Ou3Heca 3aka3uuka. Kak mpaBuio, y 3aKa3uMKOB, OTHOCSIIIMXCS K
KaTeropuyu Majioro OM3Heca, HET TOTOBBIX MAKETHBIX MPEAJIOKEHUN MPOIYKINU, HO
€CTh TOKEJIAHUSI, KOTOPhIE HE YETKO CHOPMYIUPOBAHBI, B CBSI3M C YeM AW3aWH —
COMPOBOXKJICHUE SIBJISIETCSA 3HAUYMMBIM Il KJIMEHTa, T.€. YHUKaJIbHOCTH MHHHU
Tunorpaduu - MpeUIoKEHNE HECTAHAAPTHON YCIYTH «IOA KWy, Manbiii OusHec
OIIEHUT YHUKAJIbHOCTh MpEIJOXKEeHUs: «/[M3aliH BKIIOUEH B CTOMMOCTb. 3allyCK
THUpaxa — cpasy».

[lepconanuzamus Takke Mo3BossieT Tunorpaguu nuddepeHupoBaThcs Ha
PBIHKE M  BBIIEIATBCS CPEAM  KOHKYPEHTOB, IMpejjaras yHUKAJIbHbIE U
WHJABUAYAJIbHBIE pEHIEHUA Ui KaXIoro 3akazuumka. llpu mnepconammszanuu
KJIMEHTHI, KaK MPaBUIIO0, MOTYT M3MEHUTH: TEKCTOBYIO MH(OpMAINIO, TpadhuuecKyro
uHpopManuio, CTUIb OQOpMIICHHS JIOKYMEHTa, IIBETOBOE O(OpMIICHHE, HAIW4We
uHauBuayanbHoro QR-koma, a Takke aApyrue (QYHKOHM — PETaKTUPOBAHUS
COJIEPKUMOTO PEKIAMHOMN MoUrpaduu.

B ycnoBusIX CIIOXKHOTrO pbIHKA MPU ONTUMHU3ALMU 3aTPaT XO35HUCTBYHOIIUMU
CyOBbEeKTaMU BOMNPOC IIEHBI BA)KEH, MO3TOMY aJE€KBATHBIE IICHOBBIC MPEITOKCHHUS
takke ycuiuBaioT YHT wmunu-tunorpadpun. YHT Moxer 3BydaTh ClEAyHOLIAM
obOpazoMm: «/luzaitH B mogapok» wim «llepBeiii 3aka3 — CO CKHIKOW W OECIIaTHBIM
TA3AUHOM.

Ecnu oOpaTuThcs K MOMCKOBOMY 3aIlpoCy Ha 3aKa3 pekjamMHOUW Tunorpaduu,
TO KaXJas OpraHuzalus 00s3yeTcs clenaTh KaueCTBEHHYIO MPOAYKIIHIO, TTOSTOMY
CO3[JaHHE€ KAauyeCTBEHHOM MNPOAYKUMH B  HBIHEIIHUX peamusix yXKe He
MO3ULIMOHUPOBAaHUE, a  OO0SM3aHHOCTb, €CJIM  KOMIIAHUS  XOYeT  OCTaThCs
KOHKYpEHTOCIOCOOHO#. ['0BOpss O CTOMMOCTH yCIyr, CJleayeT HM3HA4aJlbHO

MO3UIUMOHUPOBATL B CCEITMCHTC CpPCAHHUX-BBICOKUX II€H, OAHOBPCMCHHO IIPOBOAA
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MOJUTUKY CHEUUABHBIX II€H i1 MOCTOSIHHBIX KIHMEHTOB, PEKJIAMHBIX areHTCTB,
TU3aiH CTYAMI, KOPIIOPATHUBHBIX 3aKA3YUKOB [7].

Hannpii mogxon k paspaborke YHT maer BO3MOXHOCTH ChOpPMHUPOBATH
NEPCOHAIBHYIO JIOSIIBHOCTh CO CTOPOHBI MPEANPHUITHI Majoro Ou3Heca, 4TO MOXKET
OBITh pEaJIM30BAaHO YEPE3 HMCIOJIb30BAHUE CIEAYIOIIUX HHCTPYMEHTOB: CKHJIKA 3a
00beM 3aKa3a, CKHJIKa Ha BTOPOM 3aKa3, HAKOMUTENIbHbIE OOHYChI, COTPYAHUYECTBO C
NIEPCOHAIIHBIM MEHEKEPOM.

Takum oOpazom, TpHana «IO3UIUOHUPOBAHUE-OPEHAUHT-UMUK»  [6]
dbopMUpyeT LENOCTHYIO CHCTEMY YIPaBJICHHUS BOCIPHUATHEM, KOTOpas HE MPOCTO
obecreunBaeT pPHIHOYHYIO nudQepeHnuanuo, HO W CO3[aeT OCHOBY IS
JIOJITOCPOYHOU KOHKYPEHTHOU YCTOMYHUBOCTH.

ITo3unmoHMpoBaHUe NPEANOIAraeT KOHTAKT ¢ NOTEHUMAIBHONW ayiuTopui. B
YCIIOBUSIX TJ00aqbHON KOHKYPEHIMU YCUJICHHE MO3UWLIMOHUPOBAHMS CBSI3aHO C
noBeAeHueM MHGOpPMALMKM 10 MOTEHUUAIbHON ayJUTOpUHU, YTO JAET BO3MOKHOCTh
JaXe MUHHU-THINOTpaQUu 3HAYUTEIBHO PACHIUPUTH OOBEMBI M reorpaduio CBOETO
OusHeca.

PekomeHnyeTcss HMCIONB30BaTh KOMIUIEKCHBIA IMOAXOA - peanu3auus
MHCTPYMEHTOB OHJIAMH-TIPOABMKEHUS U O(PIIaiH-TTPOJIBHIKEHHUS.

VY MuHu-TUnOrpaduu €cTh BO3MOXKHOCTh B KauecTBe MOPTQOIMO U paboueit
IUIOIIA/IKE HMCIOJB30BaTh CalT C  OHJalH-3aKa3aMu, ocyulecTBisAth SEO-
MPOJIBMKEHUE CailTa, NpeIarartb KOHTEKCTHYIO peKlaMy M IpPEACTaBIIATb CBOU
OW3HEC HA TeOCePBUCAX.

AKTyallbHBIMH, Ha Halll B3TJIAJ, HOPOJOJDKAIOT OCTABATHCS HMHCTPYMEHTBI
oQIaliH-IPOABM)KEHUS: Hapy)KHasi pekjamMa B OM3HEC-IIEHTpax, MapTHEPCTBO C
pPEKIIAMHBIMU Ar€HTCTBAMU W JU3aUH-CTyAUSIMH (JIpyTUX TOPOJOB), y4acTHE B
OU3HEC-MEPOIPUATHUSAX, TJI€ YUYACTBYIOT MPEACTABUTENH JIPYTUX PETUOHOB.

[To3uniMOHMpOBaHUE TMPEAINOJIAracT BBHIOOP NPEANPHUATHS M €ro yCIyr co
CTOPOHBI MOTEHIMAIBbHON ayauTopuu. KOHKypeHTHOEe MPEeuMyIIeCTBO HEOOXOIUMO
3aKpenuTh U YAEp)KaThb, 4YTO TPeOyeT MpeJIOKEHUsI MPOTPAMMBbI JIOSUIBHOCTH,

MHTEPECHOU 3aKa3uukaM. <SIKopsMm» K NaIbHEUIIEMY COTPYAHHUYECTBY C MUHU-
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Tunorpadpueit MoryT ObITh HAKOTMTENbHbIE CKUIAKU M OOHYCHBIE Oasuibl, OecriaTHas
JOCTaBKa W AU3alH.

OnHuM K3 JEUCTBEHHBIX MHCTPYMEHTOB ITO3UIIMOHUPOBAHUS SIBISIOTCS €MKHE,
KOPOTKHE, 3aloMuHaronmecs: GopMyaupoBku o mpenocrasisieMmom Y TII, kotopeie
aKIICHTHUPYIOT  BHMMAaHWE Ha  OINEPAaTUBHOCTH, KadecTBE, KPEAaTUBHOCTH,
YHUKAJIbHOCTH, CEPBUCE M PE3yJbTAaTUBHOCTH. B KayecTBe mNpHUMepa MOXKHO
UCIIONIb30BaTh cledyomue ¢pas3sl: «Pexmamuas mpomykuus 3a 24 yaca — 0e3
notepu kauecTBay; «OT MakeTa 0 THpaka — ObICTpee, ueM Bbl 1ymaere»; «Ileyars
CeroJHs — pekjama 3aBTpa»; «CpouHble 3aKa3pl — Halla CHECHHATU3ALMNY;
«KauectBo, KOTOpO€ paboTaeT Ha Baml MMHIK»; «Bama penyranus — Hama
OTBETCTBEHHOCThY; «JlM3aiiH, KOTOPBIM MpoaaéTty; «Spkas pekiama 0€3 JUIITHUX
3atpat»;  «Spkuiil pesynprar. beicTpsiil ctapt»; «IleyaTs, KoTOpas paboTaeT».

Takum oOpa3om, cTparervsi MO3ULUOHUPOBAHUS, B OCHOBE KOTOPOM JIEKHT
YHHUKAJIbHOE TOPrOBOE IMPENJIOKEHUE, TTO3BOJIUT MOJUTPAYUUECKOMY MPEATPUSATHIO,
B TOM YHCJIE€ U Mauoro Ou3Heca, BBIACIUTHCA CPEIU MHOXKECTBA KOHKYPEHTOB U
chopMupoBaTh 3allOMUHAIONIUKCS oO0pa3 B yMax IOTpeOuTesnei, YTo Jaer

BO3MOKXHOCTb JOCTHUYb YCIICXad HAa BLICOKO KOHKYPCHTHOM PBIHKC.
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	Таким образом, триада «позиционирование-брендинг-имидж» [6] формирует целостную систему управления восприятием, которая не просто обеспечивает рыночную дифференциацию, но и создает основу для долгосрочной конкурентной устойчивости.
	Позиционирование предполагает контакт с потенциальной аудиторий. В условиях глобальной конкуренции усиление позиционирования связано с доведением информации до потенциальной аудитории, что дает возможность даже мини-типографии значительно расширить об...
	Рекомендуется использовать комплексный подход - реализация инструментов онлайн-продвижения и офлайн-продвижения.
	У мини-типографии есть возможность в качестве портфолио и рабочей площадке использовать сайт с онлайн-заказами, осуществлять SEO-продвижение сайта, предлагать контекстную рекламу и представлять свой бизнес на геосервисах.
	Актуальными, на наш взгляд, продолжают оставаться инструменты офлайн-продвижения: наружная реклама в бизнес-центрах, партнёрство с рекламными агентствами и дизайн-студиями (других городов), участие в бизнес-мероприятиях, где участвуют представители др...
	Позиционирование предполагает выбор предприятия и его услуг со стороны потенциальной аудитории. Конкурентное преимущество необходимо закрепить и удержать, что требует предложения программы лояльности, интересной заказчикам. «Якорями» к дальнейшему сот...
	Одним из действенных инструментов позиционирования являются емкие, короткие, запоминающиеся формулировки о предоставляемом УТП, которые акцентируют внимание на оперативности, качестве, креативности, уникальности, сервисе и результативности. В качестве...


