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AnHoTamusi: B cratbe paccmaTtpuBaeTcs pyHIaMEHTaIbHOE MPOTHUBOPEUUE MEKTY
MAaKCHUMU3aLUEN TEKyLIEH BAJIOBOM MAPKU U YIEP)KAHUEM JOJITOCPOYHON PHIHOYHOU
IO B TMPOLIECCE CTPATETHYeCKOro IeHOOO0pa3oBaHMs. BBISBICHBI MEXaHU3MBI,
3aCTABJISIIONIME MEHEIPKMEHT CMelaTh (POKYC B MOJIb3Y KPATKOCPOUYHBIX (DMHAHCOBBIX
MOKa3aTesIel: 1aBJIICHHE aKUOHEPOB HA JOXOAHOCTb, aCHMMETPHUS YIPABICHUECKUX
TOPU30HTOB M 00si3Hb KaHHHOanmu3anuu. [IpoaHann3upoBaHbl CTpAaTErHUYECKUE
Oapbephpl, MPENSATCTBYIOIIME CHHTE3Y MPHUOBLILHOCTA M 00BbeMa MPOJaXK, BKIIFOYAs

KOTHUTHBHYIO JIOBYIIKY MTPEMHAILHOCTH U JIOBYILIKY O€3BO3BPATHBIX U3AEPIHKEK.
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Abstract: The article examines the fundamental contradiction between maximizing
current gross margin and retaining long-term market share in the process of strategic
pricing. The mechanisms forcing management to shift focus towards short-term
financial performance are identified: shareholder pressure on profitability, asymmetry
of management horizons, and fear of cannibalization. The strategic barriers preventing
the synthesis of profitability and sales volume, including the cognitive premium trap

and the sunk cost fallacy, are analyzed.
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B coBpemeHHOI TypOyJleHTHOW SKOHOMHYECKOUW cpese, XapaKTepu3yromiecs
BBICOKOW HH(DIAMEN U3AEpKEK M C)KaTUeM MOTPEOUTENBCKOTO CIpoca, BHIOOD
LICHOBOM CTPATETMU CTAHOBUTCS KPUTHUYECKHU CIIO0KHOM YIIPABIEHYECKON JUIEMMOM.
Opranuzanuu TOCTOSHHO OalaHCHPYIOT MEXIYy HEOOXOJUMOCTBIO TE€HEPUPOBATH
JIOCTaTOYHBIN JICHEKHBIN MMOTOK JIJISl ONIEPAIMOHHON YCTOMYMBOCTH U MOTPEOHOCTHIO
MHBECTHPOBATh B 3aXBaT PBIHOYHOIO MpPOCTpaHCTBA. J(aHHBIA KOHQIMKT Iener —
«3apabaThiBaTh celyac» WM «pacTd Ha [EPCHEKTHUBY» — OMNMCHIBAE€TCS B
AKaIEeMUYECKON JINTEPATYpe KakK IPOTHUBOPEUME CTPATEIMM «CHATHUS CIMBOK» M
MPOHUKAIOIIETO 1IeHO0Opa3oBaHus». ONHAKO HA MPAKTHKE T'PAHMLA MEXKIY HUMH
pa3sMbITa, a YOpaBJIEHYECKUE PEIICHUS 4YacTO IPOAUKTOBAHBI HE PAllMOHAIBHBIM
pacyeToM KHU3HEHHOU leHHOCTH KineHTa (LTV), a MHCTUTYIIMOHATIbHBIM 1aBIICHUEM
KBapTAJIbHON OTYETHOCTH.

[Tpupona koH(IMKTA B cUCTEME KOPIIOPATUBHOIO YIIPABJICHHUS.

KpaTKocpquaﬂ HpI/I6BIJ'IBHOCTB U J0JrocpodyHad n0Jid PbIHKA ABJIAIOTCA
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pa3HOHAIIPABJIEHHBIMH BEKTOpPAaMH B CHUCTEME KOOpPAMHAT LIEHOBOW CTpPAaTETUHU.
Bricokas mena, oOecreunBaromiasi NpeMHAIbHYI0 Map>KWHAIbHOCTh, €CTECTBEHHBIM
o0pa3oM cyXaeT BOPOHKY MpOJax, Orpakjas JOCTYNl K CErMEHTaM C HHU3KOW U
cpenHell IuiatexecrnocoOHOCThIO. HampoTuB, NEMOUHT WM CAEpKUBaHHUE IICH,
HaIPaBJICHHOE HAa SKCIAHCHUIO JIOJIM PbIHKA, Pa3MbIBAET TEKYIIYI0 PEHTA0EIbHOCTh U
bopMHpyeT y CTEHKXO0I1€pOB NMPUBBIKAHKE K HU3KOMY YPOBHIO J10X0/1a Ha KanuTain [3,
6].

@dyHnaMeHTalnbHas  JWJIeMMa  OOOCTpSIeTCSl  aCUMMETpPUEH  OLIEHOYHBIX
KputepueB. PhIHKM KamuTana CKJIOHHBI BO3HArPaXKJaTh AKIMOHEPHYIO CTOMMOCTD,
CO371aBaeMyI0 Yepe3 POCT YUCTOM MPUOBLIN B OMMKaNIIMX KBapTaiax. MeHePKMEHT,
ybu OOHYCHI M oniuoHbl npuBszanbl K TooBeiM KPI (EBITDA, EPS), 00beKTHBHO
JEMOTHBUPOBAH CHUXATh IEHBI paju OyAayIero, HeMaTepuaabHOTO MOKa MPUPOCTa
noiu. B pesynbrate Bo3HHMKaeT «huHaHCcOBas Oau3opykocTh» (Managerial Myopia),
IpU KOTOPOI CTpaTernyecKuili TOPU30HT CYXKaeTcsl 10 OAHOTO (PUCKaIbHOTO roja [5].

MexaHu3Mbl IOABIEHUS TOJITOCPOUYHOTO POCTA.

AHanM3 MPaKkTUK MyOJMYHBIX KOMITAHWH MTO3BOJIIECT BBIICIUTD TP KITFOYCBBIX
MEXaHu3Ma, 4Yepe3 KOTopble (POKYC Ha U3BJICUEHWHU KPATKOCPOYHOW MPHOBLIH
pa3pyliaeT JoJroCPOUYHYIO PHIHOYHYIO TO3UIHUIO:

MexaHu3M HUCTOIIEHUS] TOTPEOUTENBCKOTO KanuTaia. Y CTaHABIMBas LIEHbI Ha
YpOBHE TPENENbHON TOTOBHOCTH IUIATUTh ©0€3 COpa3MEpHOrO  yBEJTUYECHHS
BOCIIPUHUMAEMON IIEHHOCTH, KOMIIAaHMS pacXoAyeT HAKOIUICHHBIM KamuTas
JOSUTBHOCTU. B KpaTkom Tmepuonie HEIACTUYHBIM CHPOC TO3BOJISIET HapalluBaTh
BbIpyuKy. OpHAakKO Ha TOPU3OHTE JBYX-TPEX JET HEYJAOBJIETBOPEHHOCTh
COOTHOIICHHEM «II€Ha—Ka4eCTBO» JOCTHUTAaeT KPUTHUUYECKOM TOYKH, MPOBOLUPYS
CKPBITHIA OTTOK KJIMEHTOB B 0oJiee JOCTyIHBIE albTepHATHBBI Wiu private label.
[ToTpebutenn, 4yBCTBYIOUIUNA ce0s 0OBEKTOM H3BJICUCHHUSI Map)XKH, MEPecTaeT ObITh
ambaccaiopom OpeHJia, YTO YBEJIMUUBAET CTOUMOCTb Oyayliero npusiedyeHus [2];

MexaHu3M CKaTusi PHIHOYHOTO MPOCTPAHCTBA. VICKYCCTBEHHO 3aBBIIICHHAS

neHa coznaet «30HTUK» (Umbrella Pricing), mox KoTopbiM KOM(OPTHO CYIIECTBYIOT
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MeHee d(hdexTuBHBIE, HO 00Jiee IeIeBbie KOHKYPEHTHI. BhICOKOMapKWHATLHBIN
Tuaep J0OPOBOJEHO OTPAHUYMBAET CBOIO JIOJIIO HUIIEH PEMHUAIIBHBIX TOTPeOUTENEH.
Korpa nactymaer ¢a3za crarHauuu pbhIHKa, MOMNBITKA JHMAEpa BEPHYTh JOJIIO Yepes3
3aro3Jan0e CHIKEHHUE LEH 4acTo Oe3yclenrHa, Tak Kak KOHKYPEHTHI 3a MpolIe/ee
BpEMs1 yCHEJIM HApaCTUTh ONEePallMOHHYI0 3P (HEKTUBHOCTH U JIOSIBHOCTH 0a3bl;

Mexanu3m 0710KHpOBKM MHHOBANMKN (3 dexT kaHHuOamm3amnuu). KoMmmnanuu c
BBICOKOM  MapKMHAJIBHOCTBIO  TEKYIIETO  MPOAYKTOBOrO  TopTderns  dYacrto
OTKa3bIBAIOTCS OT BBIBOJIA HA PBIHOK MPOPBIBHBIX, HO Oo0jee JeHIeBbIX WIH
TEXHOJIOTHUECKH WHBIX pPEIIeHUH, omacasch MOAPhIBA MPOJaXK OCHOBHOTO KOIII-
reLepaTopa. JTO OTKJIAJbIBAET TEXHOJOTHUYECKHM MEPEXO]l 10 MOMEHTa, KOTJa €ro
NPUHYIUTEIBLHO OCYLIECTBUT HOBBIA UTPOK O€3 rpy3a yCTapeBIINX aKTUBOB (JMJIeMMa
nHHoBaTopa 1o Kpucrenceny) [8].

MeTono0rust ucciaen0BaHus.

B ocHOBe paboOTHI JIEKUT CPAaBHUTEIBHBIN aHAIN3 CTPATETUYCCKUX I[EHOBBIX
KECOB KOMIaHUI MOTPEOUTENBCKOTO U TEXHOJIOTHUYECKOTO CEKTOPOB 3a MOCIIETHUE
necatb JeT. IlpumeHen meroa coObiTHiiHOTO aHanmu3a (event study) IJis OLICHKH
PBIHOYHOM pEaKiii Ha OOBSBICHHUS O 3HAYUTEIHLHOM TOBBIMICHUU IIEH B YCIOBUSIX
CTarHUpyloUEero crpoca. J{OMOJHUTENBHO  MCHOJB30BAHbl  KOHLENTYaJlbHbIC
MOJIOKEHUSI TEOPUH UT'P AJIS MOJIECIUPOBAHUS PABHOBECHS B YCIOBUSIX JTyOTIOJIUH TIPU
BBIOOpE MEXTYy KOOIEPATUBHOW (COXpaHEHUE BBICOKHMX II€H) U HEKOOIEPATHBHOU
(6opb0a 3a 10J110) CTpATETUSIMH.

BaxxHbpIM momyliieHueM SIBISIETCS  pasfeieHHe OTpaciedl 1o KPUTEPHIO
MTOCTOSIHHBIX M3JEP>KEK U ceTeBbIX (D (PexToB. B MHAYCTpHUSIX C BBHICOKUM CETEBBIM
s dexTom (cormanbHbIe CETH, MIATEKHbIE CUCTEMBI) TEKYIIas MPUOBLIb, TOJTy4YeHHAS
IIEHOM TmoTepu Oa3bl TMOJb30BaTENCH, MAaTeMAaTUYeCKH YHHYTOXKACT OyIyIIyIo
CTOMMOCTh KOMIAHUU. B TpagulMOHHBIX HMHIYCTPUSX C HHU3KUMHU HU3JEPKKAMU
NEepPEeKJIFOYCHUsT TIOTEPs JOJU pPbIHKA oOpaThMa, HO TpeOyeT KpaTHOro pocTa
MapKETUHTOBBIX MHBECTULINH [4].

CTpaTerl/IquKI/Ie JIOBYIIKHN U KOTHUTUBHLIC 6apbep51.
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[ToMrMO OOBEKTHBHBIX IKOHOMHUYECKHX MPUYHH, CUHTE3 MPUOBLILHOCTU U
JOJIM PhIHKA 3aTPYAHEH PSAOM KOTHUTHUBHBIX U OPraHU3AIlIMOHHBIX OAphEPOB:

JloBymika 6e3B0o3BpaTHBIX u3aepkek (Sunk Cost Fallacy). Ecnu npoaykT Obu1
CO3/aH C BBICOKMMHU 3aTpaTaMu Ha R&D, MeHeKepbl CKIIOHHBI yCTaHABIMBATH LIEHY,
OKYHAOIIYI0 3TH UCTOPUYECKUE BIOKEHUS, @ HE OTPAKAIOUIYIO TEKYLIYIO LEHHOCTb
JUISl phIHKA. JTO BEAET K 3aBBILICHUIO LIEHBI HA CTAPTE MPOJAXK U 3AMEJICHUIO 3aXBaTa
J0JIM, KOTOPYIO MOKHO OBLIO Obl MOHETHM3MpOBATh MO3IKE UYEpe3 JIOMOIHSIOLIHNE
CEpBUCHI U PKOHOMHUIO Ha MaciTade [7];

Wnmio3ust  cTaOMIIBHOTO  KOHKYPEHTHOTO —IpeumyiiectBa. B mepuojs
HKOHOMUYECKOTO TMOAbEMa OpeHAbl CKJIOHHBI IE€PEOLIEHUBATH CBOIO PBHIHOYHYIO
BJIACTh, OOBACHSS BEICOKHE MPOAAXH YHUKAILHOCTBIO, @ HE 00111el KOHBIOHKTYpOil. B
KpU3HC TaKasl NEPEOLICHKA MPUBOAUT K HEXKEIIAHUIO CBOEBPEMEHHO CHUKATh LIEHBI, B
pe3ynbTaTe Yero J0Jid phIHKA 00OBAIIMBAETCS] OJHOMOMEHTHO U O€3BO3BPATHO;

Baprep opranuzanmonnoil crpykrypbsl. Kondaukr 3anoxen Ha ypoBHe KPI
noJipa3ieieHuii: OTAed MPOAaX MOTHUBHUPOBAH Ha 00BeM (CKUAKH), (PUHAHCOBBIA
OTIIEN — Ha MapKUHAJIBHOCTH (YIEp>KaHHE LIEHbI), & MAPKETUHI OLIEHUBAETCS IO
3HaHHIO OpeHjaa, a He MO HSKOHOMHKE KiueHTa. OTCYTCTBHUE €AMHONW METpPUKH,
CBSA3BIBAIOLIEH 1IEHY, MPUObUIb U TEMIIbI TPUPOCTA JIOJH PHIHKA, JIETaeT YIPABICHHUE
LIEHOOOpa30BaHUEM apEeHOW TMOJIUTUYECKOM OOprObl, a HE HMHCTPYMEHTOM
CTpaTeruyeckoro 0ajaHcupoBaHus [S].

CuHte3 cTpareruii B 3KOHOMHUKE KU3HEHHOTO LIUKIIA.

Paspenienne KOH(IUKTA JIEKUT B MEPEXOE OT KAIBKYJISIUN CTATUUHON LEHBI
K YIOPaBICHUIO JUHAMUYECKOM LEHHOCTbIO HA MPOTSKEHHHM JKU3HEHHOIO ILIMKJA
kiueHTa. KoHUenuus «KEepTBOBaHUS MapKol paau 0a3p» MaTeMaTHUYECKH
000CHOBaHa B MOJIEJISIX C MOBTOPSIIOIIUMHUCA Mpojaxamu. KpatkocpouHoe CHUKeHHE
IIeHbl (BIUIOTH JO HYJIEBOM pEHTA0EIbHOCTH TEPBOM CHEIKH) MOXKET OBbITh HE
yOBITKOM, @ MHBECTHUIIMEN B aKTUB, TEHEPUPYIOIINI PETYJIAPHBINA JEHEKHbIA MOTOK.
OpHako Takoi MoAxoa TpeOyeT BHEIPEHUsI CIOKHBIX alropuTMoB orieHkH Customer

Acquisition Cost (CAC) u LTV, koTopbIMU MHOTHE OpPTaHU3aLMK TIpeHEeOperaroT 13-
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32 METOJOJIOTHYECKON CII0KHOCTH.

JIpyrumM MHCTPYMEHTOM SIBIISIETCS LIEHOBAsl BEPCUOHM3ALMS, TIO3BOJISIIOLIAs HE
BBIOMPATh MEXKIY MPHUOBUIBIO W JI0J€H, a 3aXBaThIBaTh 00a MOJIOCA: MPEMUATIBHBIC
BEPCHH MPOYKTa 00€CIeYNBAIOT BAJIOBYIO MAPXKY, a ype3aHHbIE 0a30Bble BEPCUH WU
OPOAYKTHl MOJ CyOOpeHJaMH — 3alllMIAI0T PHIHOYHYI0 HUILY OT JEMIIMHTa

KOHKYPEHTOB, HE pa3MbIBas sipo OpeHmaa [6, 9].
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